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JERSEY AGENTS TO MEET 


STATE WIDE INVITATION ISSUED. 


Gathering to be Held at Asbury Park 
Shortly—Hope to Revitalize 
Association. 


A call to meet at Asbury Park on the 
22nd inst. and there consider matters 
of common interest, has been sent each 
fire insurance agent in New Jersey. 

The inviation, issued under the aus- 
pices of the New Jersey State Associa- 
tion of Local Fire Insurance Agents, is 
signed by J. H. Ward and W. H. Meek- 
er, respectively president and secretary 
of the organization, and by E. L. Mont-| 
gomery, of the National Association. | 
This is the tangible outcome of a gath- 
ering of State Association men held at | 
Newark on Thursday last, for the pur-| 
pose of discussing methods of injecting 
new life into the organization, which 
despite all efforts of some of its pro- 
gressive members, has reposed in that 
condition characterized by the late 
Grover Cleveland, as “innocuous desue- 
tude.” 

Favor An Enlarged Association. 

The unanimous sentiment of the 
gentlemen at the Newark conference, 
was that the interests of the local men 
throughout New Jersey would be very! 
materially advanced if, instead of seek-| 
ing to contend individually against | 
troubles of a general nature, they co- | 
operate one with another. In other 
words, the alert agents recognized, as 
did their Continental forefathers, that 
“in unity there is strength.” 

After Mr. Montgomery of the Nation- | 
al body called the meeting to order Mr. | 
Ward, of Jersey City, took the chair. | 
F. R. Reynolds, of Paterson, served as | 
secretary. 

Following general discussion in which 
practically all of those _ present 
participated, it was unaimously re- 
solved that a general meeting of all} 
agents in New Jersey be called at As-| 





bury Park on the 22nd inst., the invi- | 
tation thereto being prepared by a com-| 
mittee consisting of F. R. Reynolds, |! 


Paterson: J. Q. L. Williamson, Jersey 
City, and Robert O’Go;man of Newark. 

The committee appointed to arrange 
all plans in connection with the intend- 
ed gathering, is composed of President | 
J. H. Ward and Secretary W. H. Meek- 
er, of the New Jersey Association, and | 
E. L. Montgomery of the National 
body. Power to increase their number 
if it seemed wise so to do, was dele- 
gated the committeemen. 

Purpose of the Convention. 

The call for the general meeting sets 
forth the advantages of combined ef-! 
fort, and the peculiar need that exists 
just now for maintaining a _ strong 
agency organization in New Jersey, 
which because of its geographical loca- 
tion is overrun at either end by brokers 

(Continued on page 13.) 





DIRECTORY OF DEPARTMENTS 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1910 
Liabilities (including capital) 
Reserve as a Oonflagration surplus 
Net Surplus over all liabilities and reserves.... . 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


$27,307,672 
14,924,836 
1,200,000 
11,182,836 


[nsures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








JANUARY Ist, 1911 


The Pittsburgh Life & Trust Company 


Will open several states 


Do you want a General Agency ? 


Assets more than - . - $23,000,000 
Insurance in force more than 75,000,000 
Income more than 4. 000,000 


W. C. BALDWIN, President 
Address Home Office, Pittsburgh, Pa. 














‘GOVERNMENT ARTER KIGHT? 


| 


| WISCONSIN DEPARTMENT ACTS. 


Operations Placed Before Postal Au- 
thorities—Legal Status of. “Com- 
pany” Questioned. 


While the Wisconsin Insurance De- 
| partment may be powerless to take offi- 
cial action for the purpose of curbing 
Abstract 
Insur- 


the operations of the Kight 
Company in the Badger State, 
ance Commissioner Beeedle proposes to 
do everything possible to prevent whole- 
sale twisting of policies through mis- 
| representation. 

In The Bastern Underwriter of last 
| week attention was called to tl 
tions of Kight in Wisconsin, al 
fact that the matter had beer 


fore the Insurance Department 


Anderson's “tae g ' | 
YEPARTMENT OF INSURANCE 
Madison, V 
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policy becomes a “paid-up’—the inter- 
est earned by the reserve is sufficient 
to pay the cost of carrying the risk, and 
enough besides to make the reserve 
equal to the face of the policy at the 
specified time. 

As the reserve increases from year to 
year, the amount at risk, or actual in- 
surance, decreases so that the policy- 
holder is not carrying a full $1,000 of 
insurance, although the face of the poli- 
ey remains at $1,000. The amount 
charged the policyholder for actual in- 
surance is based on the amount at risk 
and not on the face of the policy, the 
age of the insured also being taken into 
account. 

Ignorance or Misrepresentation. 

These fundamental principles are 
either not understood or wilfully ig- 
nored by the author of the abstract in 
question. In the statement, or rather 
the pretended explanation, given in the 
abstract of policy No. 89181, issued by 
the Blank Company, I find this state- 
ment: “This is a term endowment con- 
tract in which the insured pays for two 
policies in one and can have the benefit 
of but one at any time, living or dead.” 
This statement is incorrect. I haven’t 
the policy before me and I am therefore 
at a disadvantage, but from such state- 
ment of the facts as I have, it appears 
that this is a straight 20 year endow- 
ment insurance policy for $5,000 issued 
at age 16. I find no such rate given for 
age 16 published by the National Life 
Insurance Company, but it was custom- 
ary to use the same rate for ages be- 
low 20 as at age 20, when this policy 
was issued. 

The premium rates in use by this 
company in 1897 were based upon the 
actuaries’ or combined experience table 
of mortality and 4 per cent. interest, 
and all those policies are valued on the 
net premium basis. There is therefore 
no term insurance connected with it. It 
is a straight 20 year endowment in- 
surance policy. 

Policy Values Analyzed. 

In order to enable you to understand 
more fully the foregoing explanation, I 
have prepared a table giving the values, 
year by year, on a $1,000 policy issued 
at age 16, which is as follows: 
20-Yr. Endowment Comb. 4 Per Cent. 








Age 20. Gross Prem. on $1,000...$46.20 
Net Prem. on $1,000............. 36.97 
Loading Prem. on $1,000......... $9.23 
Cost of Amt. at 
Year Reserve Ins. Risk. 
eS — $31.39 $7.06 $965.61 
oe 64.19 6.90 935.81 
AS.A49 6.73 901.51 
Mo 134 6.55 865.67 
De <gseahered 171.80 6.35 988.20 
rs 210.99 6.1 T89.01 
q 251.99 5.90 748.01 
ere 394.87 5.5 705.13 
9 939.74 5.37 660.36 
10 3 5.08 613.29 
11 13 r 4.75 564.13 
2 487.36 6.40 513.64 
13 541.30 1.1 {88.70 
14 557.81 As) 42.19 
15 57.0 2 342.94 
16 719.18 2 61 280.32 
eee 784.35 2.05 215.65 
18 853.76 1.4: 147.25 
19 924.57 75 75.43 
a MO L000 00 00 
These figures are on the basis of $1,- 
900. In case of a $5,000 policy, the 
amounts should be multiplied by 5. 
Balance Between Payments and Credits. 
From the above, it is seen that the 
reserve is constantly increasing until 
it reaches $1,000, the face of the pol- 
icy. At the same time, the amount at 


risk is decreasing until it becomes zero. 


In the tenth year, for example, there 
is $386.71 of reserve and $613.29 of 
actual insurance at risk. The sum of 
Stakweather Shipley, Inc., of Provi- 


these two makes $1,000, the face of the 
policy. To carry this risk of $613.29, 
the policyholder is charged $5.08. If 
he was carrying a full $1,000 at risk, 
it would cost him $8.28 instead of $5.08 
for insurance for that particular year. 
Clearly then, the cost of the risk varies 
from year to year with the age of the 
insured and the amount at risk. But 
in all cases there is a perfect balance 


between the amounts paid in and _ 


credits shown in the table. This princi- 
ple may also be illustrated in another | 
way. The net premium the first year is | 
placed at interest for one year, say at 
4 per cent. At the end of the year, the 
interest is added to the principal and 
then the cost of carrying the risk (or 
“cost of insurance”) is deducted. The 
balance is the reserve at the end of the 
first year, then the second year’s net 
premium is added to the reserve left 
at the end of the first year and the 
full amount is put at interest, and at 
the end of the second year, the interest 
is added to the principal and the cost 
of insurance is deducted. The balance 








is the reserve at the end of the second 
year, and soon tothe end of the period. 
In case of an ordinary life policy is- 
sued on the basis of the American ex- 
perience table, the reserve is equal to 
the face of the policy, $1,000 at age 96. 
If the combined or actuaries’ table is 
used, the reserve would be equal to the 
face of the policy at age 100. In case 
of endowments, the reserve will equal 
the face of the policy at the end of 
the specified period. 

The higher the premium is, the more 
rapidly will the reserve accumulate; 
hence, the high premium for short-term 
endowments and the correspondingly 
low premium for ordinary life policies. 
In case of limited payment policies, the 
same rule holds true, except that the 
premiums are all paid during a limited | 
period, after which the reserve earns | 
sufficient interest to pay the cost of in-| 
surance and at the same time accumu- 
late to equal $1,000 at age 96 or 100, 
as the case may be, according to the | 
mortality table used. | 

In case of term policies, there is an | 
apparent difference, although the same | 
rule governs. The apparent difference | 
ix, that instead of the reserve becom- | 
ing equal to the face of the policy, at} 
the end of the period, it continues to | 
increase during the first part of the} 
period and then begins to decrease un-| 
til it is finally exhausted, when the pol- | 
icy expires. This is due to the fact 
that the cost of insurance becomes 
greater than the net premium and, con 
sequently, the cost begins to draw on | 
the reserve until that is exhausted. | 
Then the policy must be terminated. | 

It must be clear, therefore, that no} 
matter what kind of a policy a person | 
takes, it may be said in a sense to} 
consist of two parts, namely, the re- 
serve and the amount at risk. The} 
reserve may be called a form of invest- 
ment. It is present in all forms of pol- | 
icies but in different degrees. In a| 
term policy, the investment element is | 
exceedingly small, while in a _ short-| 
term endowment policy the nS | 
is the main part. Life policies and | 
long-term endowment policies come be- | 
tween these two extremes. But in no} 
case is either part lost or forfeited eith- | 
er by death or by the policy maturing. | 
The statement in the abstract to the} 
effect that the insured “pays for two| 
policies in one, and can have no benefit | 
of but one at any time, living or dead,” | 
is not true. Such a statement I would | 
consider positive proof of one of two} 
things—either a total ignorance of the 
fundamental principles of life insurance 
or a deliberate attempt to deceive the 
policyholder. 

Unexplainable Conclusions. 

In the second paragraph of the ab- 
stract, I find this statement, $55 annual 
premium was sufficient for the death | 
claim. Hence the excess of $176 is not 
for life insurance, and if insured does 
not live to maturity of the endowment 
period, all this overcharge will be lost, 
less the amount returned as the so- 
called dividend, if any. It might be well 
to call upon Mr. Kight to show how 
he arrives at the conclusion that $55 is 
“sufficient for the death claim” and to 
show also for what length of time this 
amount would pay for the “death 
claim.” The second part of this para- 








graph, to the effect that the $176 will 
be lost, is not at all true for the rea- 
sons explained above. 
The third paragraph has already been 
answered. 
The fourth paragraph reads as fol- 
(Continued on page 5.) 





WANTED---General Agent---For 


Pennsylvania 


THE INDUSTRIAL CENTRE OF THE WORLD 


IF YOU ARE THE MAN 
WE HAVE THE OPPORTUNITY 


“LET US GET TOGETHER” 


Address 


** Pennsylvania ”’ 


care The Eastern Underwriter 


105 William Street, New York City 











1894 1910 


The State Life Insurance Co. 
INDIANAPOLIS 
. UNEQUALLED IN SOLID ACHIEVEMENT 
ete ee fs 
GROWTH UNPARALLELED 


$8,580, 830.58 
1,174,606, 34 


Gain in Admitted Assets 


Gain in Surplus 





$1,001,409.00 $ 27,775.00 
POE MEOD SD LL LENSER GO REA 1,023, 700.00 ¥'5idy 161.00 
EEE GE ea ES AE RON i eR ES 1,201,977.14 314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 
1231 State Life Building 








on request. 


J. S. RICE, President 





CERTIFICATE OF DEPOSIT. 


Received of Great Southern Life Insurance Company 
Five HUNDRED THOUSAND DOLLARS ($500.000.00) 
= INAPPROVED SECURITIES #—————____ 
THIS DEPOSIT 1S MADE INCOMPLIANCE WITH THE PROVISIONS oF CnaprTeR 108 
Section 38 Insurance Laws of tHE State oF TEXAS WHICH REQUIRES THAT THE 
AMOUNT DEPOSITED MUST BE MAINTA NED SO LONG AS THE COMPANY SHALL HAVE 
OUTSTANDING ANY LIABILITY TO ITS POLICY-HOLDERS 


Austin. Texas. SEPTEMBER 20",/910 } 


Aprnoveo Vsanih Em Carn bory 
WE OFFER $100.00 IN CASH PRIZES 














for the best original stories illustrating the benefits and advantages of our New Monthly 
Income Policy. 


We want agents to sell this New Policy. Full particulars furnished 
Address, 


O. S. CARLTON, Vice-President, Chronicle Bldg., Houston, Texas 
J. T. SCOTT, Treasurer 


“It is the largest company ever organized in Texas and the most successful.’”"—COMMERCIAL 





AND FINANCIAL WORLD, New York, July 16, 1910. 











WE HANDLE ALL LINES 











THE PERRY SOLICITORS CO. 


INCORPORATED 


CENERAL INSURANCE ACENTS 


A Live Office—Managed by 
Experienced Insurance Men 


10 WALL STREET 
NEW YORK 
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RANK FALLACIES AND MIS-STATEMENTS EXPOSED | 





Mistakes of the Kight Audit and Abstract Company in Wholesale Crusade of 
Policy Twisting. 





Kight and his ilk have one invariable 
method of deceiving, or trying to de- 
ceive, the insured with the notion that 
they are saving him a deal of money. 
It is a very simple rule. The insured 
has, say, a 20 payment life or endow- 
ment policy, on which he has paid pre- 
miums for several years. He is advised 
to surrender this for its cash value and 
take a new non-participating ordinary 
life policy for a smaller sum—the dif- 
ference between the cash value and the 
face amount of the old policy. The 
non-participating ordinary life rate— 
even at the advanced age—is of course 
much smaller for the smaller amount 
of the new policy than the limited pay- 
ment life or endowment premium which 
the insured has been paying. He is 
then told to apply the interest to be 
earned on the cash, which he has re- 
ceived for his old policy, to the reduc- 
tion of the new premium. The differ- 
ence between the gross premium which 
he has been paying and the reduced 
non-participating premium which he is 
to pay on the new policy is falsely 
represented as so much annual saving, 
upon which the insured is to pay the 
would-be twister a commission. No 
credit is given in this computation for 
the dividends which the insured is re- 
ceiving, or is to receive, on his partici- 
pating policy and the fact that he is 
to pay the premiums on his new poli- 
cy during his remaining lifetime is ut- 
terly ignored. 

In our issue of November 3, we pub- 
lish several examples of Kight’s meth- 
od, omitting the name of the insured. 
The first is a 20 year endowment policy 
of $5,000, issued July 12, 1897, at age 
16, annual premium $231. The state- 
ment made to the insured is of the 
stereotyped form always used, the 
blanks being filled in with the appro- 
priate figures, and reads as follows: 

This is a term and Endowment Con- 
tract, in which insured pays for two 
policies in one, and can have the bene- 
fit of but one at any time, living or 
dead. 

$55 annual premium was sufficient for 
the death claim; hence the excess of 
$176 is not for life insurance, and, if 
insured does not live to maturity of the 
endowment period, all this overcharge 
vill be lost, less the amount returned 
as a so-called dividend, if any. 

Should insured continue this contract 
to the end of the endowment period, 
viz., July 12, 1917, the endowment will 
be paid and the insurance lost. Or 
should he not live to end of endowment 
period, the insurance will be paid and 
the endowment will be lost, for which 
he has fully paid. Hence, he must lose 
one item at maturity of contract either 
by time or death. 

This annual premium of $231 would 
pay for $15,000 policy, which would 
protect the insured as long as protec- 
tion is required and when no longer 


required provides for a settlement in 
cash. 


This excess of $176, compounded an- 


nually for 20 years at 4 per cent., will| 


equal $5,450, and at no time would in- 
sured stand to lose it by death. 

Endowment insurance is a bad form 
of contract for any one, regardless of 
age or position in life for the reason, 
as stated above, that insured must lose 
the endowment should he not live to 
maturity of contract, and he has noth- 
ing to gain that he could not have had 
without jeopardizing his interest or 
excess payments. 

Reformation. 

In this contract insured has entered 
into a banking or speculative proposi- 
tion, which he stands to lose should he 
not live to the end of the endowment 
period, viz., July 12, 1917. Therefore, 
this being a one-sided contract, insured 
is not warranted in continuing it after 
July 12, 1911, at which time he should 
ask for his cash equity of $2,989.10 with 
so-called dividends, and discontinue. 

If he desires to maintain a $5,000 es- 
tate, he should buy at once a policy, 
good as long as needed, for $2,010.90 
for an annual premium of $40.21, and 
after July 12, 1911, vse the interest 
worth of his $2,989.10 cash, which is, 
at 5 per cent., $149.45, to pay this pre- 
mium and have $109.24 left. 

This will give him the same estate 
$2,989.10 cash and $2,010.90 new policy, 
good for life, or as long as needed, 
and, when no longer required, cash out. 

This plan will make an annual saving 
of $489.69. 

Omitting for the present the falla- 
cious reasoning employed, let us exam- 
ine the “abstracter’s” figures. The 
insured is told to surrender his policy 
on July 12, 1911, for its cash value of 
$2,989.10, “with so-called dividends.” It 
does not appear whether this is an an- 
nual or deferred dividend contract. If 
the former, the dividends received each 
year have materially reduced the pre- 
mium of $231 and will continue to re- 
duce it by increasing amounts each 
year hereafter; but no mention is made 
of this fact, nor has the reduction been 
taken into account in computing the 
annual saving. If it is a deferred divi- 
dend contract, the “abstracter’” knows 
that 14 years’ accumulated surplus will 
be absolutely forfeited by surrendering 
the policy on its next anniversary, in- 
stead of waiting till maturity, but he 
does not so inform the insured. In 
either case, this is a deliberate attempt 
to deceive and defraud a trusting client. 

Again, the insured is advised to take 
a policy of $2,010.90, “good as long as 
needed,” for an annual premium of 
$40.21. This is a non-participating rate 
of an ordinary life policy, calling for 
premiums during the remaining life- 
time of the insured instead of for six 
more years, but this very important 








I want to mend my ways. 





Am I getting any of your LIFE INSURANCE business ? 
If not, I’d really like to know why. 


EVERY ONE OF YOUR CUSTOMERS knows the 
Prudential—knows it’s one of the very BEST and STRONG- 
EST of Companies—never thinks of the Rock of Gibraltar 
without thinking of my Company.—AND YET MAYBE I’M 
NOT GETTING YOUR BUSINESS! 
about it—I’m so very confident that if you will take a look at 
my goods, and listen to what I have to say about commissions, 
you and I will do a LOT of business together ! 


COME, MY FRIEND, LET’S HEAR FROM YOU! 
ROBERT J. MIX, Manager 


20 Vesey St., New York City 


If the fault is with ME, 


I don’t feel easy 


Telephone 3474 Cortiand 











State Mutual Life Assurance Company 


Worcester, Massachusetts 
INCORPORATED 1844 


CONSISTENTLY GAINING 





another New High 


REASONS WHY 





are increasingly successful. 
of man. 





Our agencies are making consistent gains, and rapidly forging 
tecord mark. 

Superior Contract 

Low Cost 

Best Field Ammunition 
Massachusetts Supervision 
To the above, add consistent work, and you have the reasons why our men 


We always have an opening for the right type 


EDGAR C. FOWLER, Superintendent of Agencies 








fact is suppressed. But why the spe- 
cific rate of $40.21—obviously the rate 
of some particular company? What 
company is this for which the twister 
is working? One of the oldest and 
strongest stock companies in the coun- 
try would write the policy at a materi- 
ally lower rate; and yet even that com- 
pany’s own ordinary life participating 
policies written only eight years ago, 
have already and for the last two years 
been costing less than its own non- 
participating pol’cies, by reason of divi- 
dends received. And again another 
stock company, than which there is 
no better, would write the policy at 
a still lower rate, while the cost of its 
own participating policies, issued 
much as 40 years ago, has 
during all that period, with the excep- 
tion of the first eight years, than its 
present non-participating rate, the 
lowest rate known. If Kight is so 
grossly ignorant of insurance matters 
as not to know these facts, he is but 
a blind leader, qualified only to lead 
his client into the ditch; if he does 
know them, he is deliberately attempt- 
ing to deceive and defraud the insured 
for some other reason. The naming of 
t specific rate, a higher non participat- 
ing rate than necessary lends support 
to the suspicion that he is seeking to 
despoil summary policyholders in col- 
lusion with some particular company 
or agency. It would be well to watch 
the agency that profits by his transac 
tions. 


been less 


He tells the insured to apply the in- 
terest which he is to receive on the 
eash derived from his surrendered pol- 
icy to the payment of the premium on 
his new policy “and have $109.24 left.” 
He generously computes this interest 
at 5 per cent., but ignores the fact that 
it is not payable in advance, and that 
there will be no interest with which 
to pay the first. premium. A small 
matter, perhaps, but important as an- 
other proof of his purpose to mislead. 

He would mislead the insured by 
failing to tell him that he must pay 
premiums on his new policy for the 
rest of his life, and that its cash value 
will not be equal to the face amount 
until he reaches the age of 96, while 
the policy he is giving up will be worth 
its face in six more years. 

Here is proof sufficient of the duplici- 
ty of this alleged “abstracter” 
him unworthy of confidence—it is 
scarcely necessary to answer the fal- 
lacies of his introductory statement. 
He knows that for sound reasons one 
form of policy is better adapted than 
| any other to the circumstances of one 

man, while another, because of his 
peculiar circumstances, is better suited 
with a very different form. One man, 
having confidence that. he will not need 
protection longer than twenty years, in- 
sists upon a 20. year term policy. If 
he dies within 20 years, his estate is 
protected. If he lives beyond that time, 
his policy expires and he gets nothing 

However, the protection which he en- 
| joyed during the 20 years was worth 


what it cost, it was all he wanted, and 
he is content. 
Another Example. 
Another man has no one in the wide 
world dependent upon him. He is sure 
he doesn’t need protection, but he does 


want to make a provision for his own 
future. He wants a systematic method 
of saving and a safe one. He takes a 


ir pure endowment. Under this 
contract he pays a specific sum every 
year, and if he lives 20 years he will 





then receive the face amount of his 
policy. If he dies during the twenty 
years he will get nothing, but he will 
need nothing. If he lives until the end 
of the 20 year period, he will receive 
his share of the amounts paid in by 


other holders of pure endowments who 
died during the period. He has a sys- 
tematic plan of saving, a profitable in- 
vestment because of the forfeitures of 
and, as a life insurance propo- 
sition, the safest investment in the 
world. He too is content. 


th secured pre- 


others, 


The two men have ea 


cisely what they needed, but neither 
would be suited with the policy select- 
ed by the other. But the average man 
wants both protection for his family or 
lependents and a provision for his own 
future The term policy alone would 


not suit him, for it is not a method of 
True, he might pay $55 a year 


for a period of 20 years, and have $5,000 
ure protection during that time; and 
might lay away $176 a year in the 

Jy ‘ i in 


savings bank at 4 per cent. interest for 
a period of 20 years, but he probably 
knows that no man ever did do that. 
He knows that not more than one man 
i 2n will save anyt g at all during 
a period of 20 years, unless bound up 





in some systematic, semi-compulsory 
system such as a contract to pay stated 
premiums on a life insurance policy 
If he invests his $176 a year for 20 
years in a pu endowment, he has a 
systematic plan, the safest plan and the 
most profitable plan. But the pure en- 
dowment plan alone will not do, for it 
affords no protection He takes both 
the term policy and the pure endow- 
ment in a single contract—the regular 
endowment—and thus secures the 
cheapest protection and the most profit- 
ible investment. He too is content, 
for he has exactly what his circum- 
tances require. 

Kight would jam all his pegs, big 


and little, square and round, into the 


le round hol He would have 
all men, whatever their needs or cir- 
cumstances, take the same form of non- 
participating ordinary life policy, a 


contract suited to possibly one in ten. 
He would have them surrender policies 
of other forms that they have carried 
for years, which always involves a 
sacrifice, and substitute for them a new 
pelicy, which can never be done to the 
advantage of the policyholder 


Kight maintains that if this man 
carries his endowment policy to the 
1 of the twenty years, the pure en- 


dowment part will be paid but the in- 
surance, or protection part, would be 
(Continued on page 6.) 
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PRANKLIN LIFE REPORT 


MODIFICATIONS OF AGREEMENT. 








Stockholders’ Dividends Limited—Ex- 
aminer Recommends Apportionment 
of Entire Surplus of Company. 





The principal interest in the exami- 
nation of the Franklin Life of Spring- 
field, by the Illinois Insurance Depart- 
ment, centered largely in what might 
be said regarding the consolidation of 
the old Franklin Life and the La Salle 
Life. The financial status of the com- 
pany, and its treatment of policyhold- 
ers in the payment of claims has never 
been questioned. The examination cov- 
ered the period January 1, 1907, to July 
27, 1910, the date of the consolidation 
referred to. 

The report shows admitted 
on the latter date of $5,237,949. Net re- 
serve on outstanding policies, $4,209,- 
101: other liabilities, $251,898; surplus, 
$776,951. The last item is divided 
as follows: Dividends declared for pay- 
ment during 1910, $48,806.86; amount 
set apart provisionally ascertained or 
held awaiting apportionment under de- 
ferred dividend policies, $408,775.36; 
unassigned funds, $319,369.21. 

Total’ policies in force, 22,696, for an 
insurance of $38,317,189. 

Of the salary list, the examiner says: 

It is the opinion of your examin- 
er that while many of these sala- 


assets 


ries represent no more than a 
reasonable compensation, others 
seem unnecessarily high, and do 


not seem to be justified by the 
conditions. 

The salaries of President Scott, Vice- 
President Stadden and Secretary Abels 
are given as $15,000 each and, it is stat- 
ed, represents a substantial increase 
over the past year. 

La Salle’s Capital Impaired. 

The report shows that the capital 
stock of the La Salle Life ($100,000) 
was impaired at the time of the mer- 
ger. Its admitted assets were $102.- 
296.88, against which was a reserve of 
$3,260 and other liabilities of $4,960, 
leaving a balance of $94,076.88. 

As regards the payment of the lia- 
bilities referred to, the examiner says: 

Exclusive of the policy reserve 
the La Salle Life had other liabili- 
ties to the amount of $4,960, and 
these have since been paid by the 

Franklin Life from the funds be- 

longing to the mutual policyhold- 

ers of the Franklin Life. 

Use Funds of Mutual Policyholders. 

Speaking of a disagreement between 
the company and the examiner as to 
the method by which the liabilities of 


the La Salle Life were paid, the re- 
port says: 
“As the whole of the capital stock of 


the consolidated company is now on 
deposit with this department in accord- 
ance with the requirements of the life 
insurance companies Act of 1869, and, 
as the stockholders of the new com- 
pany have not yet paid in any surplus 
with which to meet the unpaid liabili- 
ties of the LaSalle Life, or the neces- 


sary expenses in excess of the first 
premiums incident to the placing of 
new business on the books, it must fol- 


low that these have been and are being 
met from the funds contributed by, and 
belonging solely to, the mutual policy- 
helders of the Franklin Life. Article 
3 of the Consolidation Agreement pro- 
that all the rights and interest 
of the existing policies of the constitu- 


V ides 





companies in the existing surplus 
funds of such companie and in the 
surplus funds hereafter accruing on 
account of such policies, shall be pre- 
served inviolat by th consolidated 
corporat! 
“It is evident that the company’s 


onception of this article, and of the 
nanner in which it should be con 
strued, is at variance with that of vour 
examiner.” 
The examiner recommends the set- 


ting aside of the entire surplus of the 
old Franklin Life to the credit of the 


policyholders of the company at the 
time of the merger, as follows: 

“Of the total surplus amounting to 
$776,951.43, there has been apportioned 
so far, $457,582.22. As the balance of 
$319,369.21, representing unassigned 
funds also belongs to the present mu- 
tual policyholders, and as their interest 
in the company is being very materi- 
ally changed by the _ consolidation, 
steps should be taken to have this 
amount equitably apportioned as expe- 
ditiously as possible so that the policy- 
holders who contributed to these unas- 
signed funds may receive their proper 
share. All future surplus’ earnings 
from these same policies should also 
be promptly and fully apportioned.” 

Stock Holdings. | 

The stock record of the company is | 

given herewith: 








Incorporated as a Stock Company by the State of Illinois 





HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE? 








Name. No. Shares. Amount. 

Se ere 700 $70,000 
Wm. T. Church...... 280 28,000 
Frank L. Shepard.... 19 1,900 
Howard W. Lewis... 1 100 
1,000 $100,000 


were the origi- 
LaSalle Life 


These shareholders 
nal incorporators of the 
Insurance Company. 

In August 4th, 1910, the stock of the 
company was transferred as follows: 


Name. No. Shares. Amount. 
George B. Stadden... 333 $33,300 
| eS ee ree 222 22,200 
Henry Abels ........ 222 22,200 
J. ©. Humphrey... 111 11,100 
H. M. Merriam...... 111 11,100 
Ed. S. Scott, Trustee 1 100 

1,000 $100,000 
The present shareholders of the con- 
solidated company were the principal 


officers of the old mutual company, and 
are now holding the same positions in 
the consolidated company. 
Resolutions and Charter Amendment. 
Following several conferences _be- 
tween the Illinois Insurance depart- 
ment and the officials of the company 
at which adequate protection to exist- 


ing mutual policyholders was consid- 
ered, the following resolutions and 
charter amendment was decided upon 


October 18: 
“Whereas, It is provided by the 
Third Section of the Articles of Con- 
solidation entered into between The 
Franklin Life Insurance Company and 


the LaSalle Life Insurance Company 
under date of the 27th day of July, 


1910, approved by the Insurance Super- 
intendent of Illinois on the 29th day of 
July, 1910, among other things that all 
the rights and interests of the existing 
policies of the constituent companies 
in the existing surplus funds of such 
companies and the surplus funds there- 
after accruing on account of such poli- 
cies should be preserved inviolate by 
the consolidated corporation, and, 
“Whereas, Said consolidated corpora- 
tion has caused its capital stock to be 
reduced from the sum of Five Hundred 
Thousand Dollars to the sum of One 
Hundred Thousand Dollars divided into 


WHY NOT 


CH 


Mutual Life Insurance Company 
OF BOSTON, MASS.? 





WwHY NOT 


WHY NOT 


THE 18 PAYMENT LIFE? 


IT DOES THINGS—TRY US 


THIS AGENCY? 





Telephone 6030—6031 Cortland 


WILLIAM N. COMPTON, General Agen‘ 


220 BROADWAY, NEW YORK CITY 











The Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334.038 
1906 - - - 98,568,452 
1907 - - - 102,288,634 
1908 - - - 109,685,428 
1909 - - - 118,716,188 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 











NSURANCE MEN will note the signifi- 
cant increase in The Northwestern’s 
new business guring the past five years. — 
IMPORTANT FACTS relating to this 
business are shown by the following per- 


centag: 
Expenses Mortality —_ Interest 
1905 12.15 67 .73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 
1909 10.63 54 4.85 


It is capable of easy demonstration that 
The Northwestern is the best Company to 


sure in. 

See The Northwestern's new (1910) policy 
contract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settle- 
ment and the Premium Loan features. 

Issues Partnership and Corporation In- 


surance. : 2 
For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 




















one thousand shares of the par value 
of One Hundred Dollars each, and cer- 
tificates of stock in the said sum of 
One Hundred Thousand Dollars have 
been issued and are now outstanding, 
and, 

“Whereas, Effect can best be given 
to the purpose and intent of the Third 
Section of said Articles of Consolida- 


tion by limiting the dividends which 
may at anv time be paid upon said 
capital stock; therefore be it 


“Resolved, That the total dividends 
which may be naid in any one year 
unon said capital stock issued and out- 
tanding -as aforesaid or which mav 
hereafter be issued shall not exceed 
five ner cent. of the par value thereof, 
and that all of said outstanding certifi- 
cates of stock and anv certificates 
which may hereafter he issued in ex- 
ehanze therefor shall he endorsed on 
the face thereof substantially as fol- 
lows ‘Dividends on this stock are 
limited to a rate not exceeding five 
per cent. per annum of the par value 
thereof,’ be it further 

‘Resolved, That the charter of said 
consolidated company be amended by 





adding to Article IV. thereof, as amend- 
ed, the following: ‘Dividends on all 
capital stock shall be limited to a rate 
not exceeding five per cent. per annum 
of the par value thereof; and all sur- 
plus, after such dividends have been 
paid, shall be used for policyholders, or 
apportioned or distributed to them in 
accordance with the terms of their re- 
spective policies,’ be it further 

“Resolved, That the experience of 
the company as regards mortality, ex- 
pense, interest and investment earn- 
ings, and all other sources of gain and 
loss, be applied in all apportionments 
and distributions of surplus without 
distinction between policies on account 
of their issuance before or after the 
date of said consolidation. 

“The foregoing resolutions shall con- 
stitute a declaration of intention on 
the part of said Company, and shall be 
construed with and as a part of the 
contract of consolidation between the 
Franklin Life Insurance Company and 
the LaSalle Life Insurance Company 
heretofore made.” 


The stockholders of the Franklin 


Life have deposited with the State de- 
partment the sum of $4,382.81, being 
the amount of the impairment of the 
capital of the La Salle Life at the 
time of the merger. 


Have No Limit. 





“If there ever was a business in this 
world in which a man should refuse to 
permit himself any limits as to his in- 
come, it’s the life insurance business,” 
says R. J. Mix, New York City manager 
of the Prudential. “You know some peo- 
ple in our trade who are making an 
average of $50 a week—you know some 
who are making twice or even several 
times that amount! What’s the differ 
ence between you and them? I will an- 
swer that question also for you. The 
difference is not one of ability, for you 
have just as many brains, and just as 
good brains, as they have—the differ- 
ence consists in two things; first, that 
they aim higher than you do, and, se¢ 
ond, they talk insurance earnestly 
every day to more people than you do.” 
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GOVERNMENT AFTER KIGHT? 





(Continued from page 2.) 


lows: “This annual premium of $231 
would pay for a $15,000 policy which 
would protect the insured as long as 
protection is required, and, when no 
longer required, provides for a settle- 
ment in cash.” I would suggest that 
you require Mr. Kight to show where 
a $15,000 policy can be obtained for a 
premium of $231, and to show also for 
what length of time the premium must 
be paid in that event. 

In the fifth paragraph, he states that, 
“This excess of $176, compounded an- 
nually for 20 years at 4 per cent. will 
equal $5,450, and at no time would in- 
sured stand to 'ose it by death.” These 
figures are correct except that it should 
he $5,450.58. But I am not able to see 
where it has any bearing on the ques- 
tion involved, except in so far as the 
insured might desire to determine 
whether or not he would take term in- 
surance and invest e’sewhere than in a 
high-priced policy. This policy guar- 
antees 4 per cent., and it is for the in- 
sured to determine whether or not he 
would invest il in a policy or in some 
other form of security. 

Paragraph 6 is already covered. 

Contract Not One-Sided. 

On the next page of the abstract, I 
find the following: “Reformation. In 
this contract insured has entered into 
a banking or speculative proposition, 
-vyhich he stands to lose, should he not 
live to the end of the endowment 
period.” This statement is true to the 
extent that the reserve accumulated 
may be called a savings bank feature, 
but there is absolutely nothing specu- 
lative in it, and the statement that the 
policyholder would lose it is absolutely 
untrue. The statement that it is “a one- 
sided contract” is also untrue. The 
policyholder pays his premium and the 
company guarantees the values. The 
only question that can interest the pol- 
icyholder on this point is whether or 
not the loading for expenses is moder- 
ate or excessive, and if the loading is 
excessive, whether or not an equitable 
amount is returned in the form of a 
dividend. Uipon this question, there was 
much criticism during the recent in- 
vestigation in this and other States. 
Phere is nothing in the present so-call- 
ed abstract, however, that gives any 
light on this point. 

Trapped by His Own Figures. 

The next paragraph reads, “If he de- 
sires to maintain a $5,000 estate, he 
should buy at once a policy, good as 
long as needed, for $2,010.90 for an an- 
nual-premium of $40.21.” I am unable 
to say how he arrives at this figure 
as a premium for $2,010.90. It is in- 
teresting to compare it with the $55 an- 
nual premium on the preceding page, 
which he gives as sufficient for a “death 
claim” apparently on a policy of $5,000. 

Working on Exploded Theory. 

In abstract No. 2, namely on policy 
No. 835227 issued by the Blank Com- 
pany, I find this statement: “The time 
covered by the policy contract is 75 
years. The annual premiums are re- 
quired for 20 years or to prior death or 
the date of the lapse of policy. The in- 
sured is paying for 75 years insurance 
within 20 years.” It is true that the 
olicy calls for payment of premium 
during 20 years and that it will then be 
paid up, but there is absolutely no rea- 
son for stating that it is an insurance 
for 75 years. It is an insurance for the 
whole life and it is true that if the age 
at issue, 21, ‘be deducted from the high- 
est as by Am, experience table, the re- 
mainder will be 75. But that is not 
the way life premiums are computed. 
I am led to believe that Mr. Kight is 
working on the long since exploded 
heory of the so-called “Expectancy of 
Life’ which is never used by actuaries 

making monetary com»utations in 
mnection with life insurance policies. 
lam not aware that anyone has seriously 
advocated that theory since Wyman Lee 
published his book in 1738 or there- 
abouts, in support of that theory. It 
has been proven beyond a doubt, to 


be mathematically incorrect to compute | 
premiums on that basis. 
Vanish Under Investigation. 

I cannot take time now to comment | 
fully on all the paragraphs and state- | 
ments in the abstract. They all seem | 
to ibe based upon the same theory, or | 
rather, no theory at all, and certainly | 
will not stand the test of scientific ex- | 
amination. 

There can be no such saving on any | 
of these policies as claimed by the J. 
F. Kight Audit & Abstract Company, 
and in case of the deferred dividend 
policies especially, there would be a/| 
considerable financial loss to the policy- | 
holder. 

Operating Illegally. ! 

I beg to suggest that since the concern 
is styled—“Company” it might be well 
to determine whether or not it is a cor- 
poration or merely an individual or 
group of individuals. If it is a corpora- 
tion, then I beg to suggest that they 
have no authority whatever to do busi- 
ness in this State, for I am informed 
by the secretary of state that no such 
company has filed any papers or docu- 
ments in his office, as required by law. 
Your contract with Mr. Kight or his 
company is therefore void ab initio. 

Postal Authorities Notified. 

We have taken the matter up with 
the postal authorities and an investiga- 
tion will no doubt be made to determine 
whether or not such matters can prop- 
erly be sent through the mails.—L. A. 
Anderson, Actuary. 





RANK FALLACIES EXPOSED. 





(Continued from page 3.) 

lost. This is not true, for he has had 
20 years protection which was worth 
the $55 it cost. If a man pays a fire 
insurance premium for 20 years, he 
does not consider that he has lost be- 
cause his house did not burn. Again, 
Night savs that if the insured dies dur- 
ing the 20 years, the insurance will be 
naid, but the pure endowment wi'l be 
lost. This is equally untrue, for the 
chance of winning on the pure endow- 
ment was worth just what it cost. 
The pure endowment premium is 
actuarially computed on the basis of 
the same mortality table and interest 
rate as are used in the case of all 
other premiums, and is equally ac-| 
curate. The insured has only paid his| 
share of what it cost to pay those who| 
survived the period. 

In our next week’s issue we shall| 
point out the fallacies and mis-state- | 
ments of Kight in his treatment of | 
limited payment life pulicies. 





President Briggs’ Successor. i 


) 





At a meeting of the board of direct- | 
ors of the Western States Life of San | 
Francisco scheduled for yesterday | 
(Wednesday) a successor to the late 
president of the company, Arthur R. | 
Briggs, was to be chosen. Mr. Briggs, 
who was in his 71st year, died at the 
Lane Medical Hospital October 24. 

In a letter to the stockholders of the} 
company, Vice-President Van Alstyne | 
said of Mr. Briggs: 

“In the manv years given to public 
service in California. I think he never 
took more pleasure than in the upbuild- 
ing of this insurance enterprise, which 
he felt was destined to be a controlling 
factor in finance and in the develon 
ment of the interests of the Pacific 
Coast, and which, as a work, he might 
leave as a living monument to his 
memory. I hardlv need add that his 
associates, unon whom his duties must 
now fall. can conceive for themselves 
no higher standards by which their 
acts of the future shall be measured 
than the policies laid down by this 
noble man. His faith in the West and 
its ability to create and take care of its 
own was never shaken.” | 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
—-Each Week—-—-——— | 
Subscription $3 Per Annum 








FIND 
The Union Central Life 


Insurance Company 
Of Cincinnati, Ohio 


A Good Company 


_) JESSE R. CLARK, ‘President, 
Address: | ALLAN WATERS, Sup'tof Ag ts 


elie \elek 
GREATEST 
COMPANY 


OLDEST 


IN 
CHICAGO 











Frank D. Jackson, Pres. Sidney A. Foster, Sec. 


LARGEST 


IN DISTRICT MANAGERS WANTED 
ILLINOIS 





Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 


Jas. T. Priestly, M. D. 


Carieton B. Pray 
T Medical Director 


reasurer 














FEDERAL LIFEINSURANCECO. 


ISAAC MILLER HAMILTON, President 


CHICAGO 


CAPITAL, SURPLUS AND ASSETS - - 
INSUR NCE IN FORCE - - - - - 


$2,500,000 
17,000,000 


WE WANT A GOOD MAN IN OHIO 








THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 
CHATTANCOGA, TENNESSEE 


Z. C. PATTEN, President 
E. B. CRAIG, V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt of Agents 
W. H. GOULD, Secretary—Actuary 


In the Seventh Year of Conservative and Successful 
Development 





“OLD HICKORY” 











WANTED! 
Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY ” 
care of THE EasteRN UNDERWRITER 
105 William Street, New York City 














THE EASTERN UNDERWRITER 





November 10, 1910. 








CHANGING THE BENEFICIARY“ 


The insured, subject to the rights of 
any assignee, may at any time during 
the continuance of this policy change 
and successively change the beneficial 
interest herein, without the co-opera- 
tion or assent of other parties in inter- 
est; provided, however, that any such 
change shall become operative only 
when endorsed upon the policy by the 
company at its home office. 

Clauses similar to the above are to 
be found in the policy contracts of 
many life insurance companies, and it 
will be readily seen upon careful con- 
sideration that under such a clause the 
insured may exercise the privilege of 
changing the beneficiary from time to 
time, whenever inclination or circum- 
stances may so suggest. 

This right of changing the beneficiary 
without the knowledge or consent of 
the beneficiary removes altogether the 
feature of irrevocability of the benefi- 
ciary except upon joint request of all 
parties in interest, heretofore regarded 
the point which makes life insurance 
far superior to other investments as 
protection to one’s family. 

A life insurance policy which allows 
the insured to change the beneficiary 
at his own sweet will and pleasure is 
fraught with possibilities that have not 
been understood by the great majority 
of insurers who have taken this class 
of policies. Most insurers will prefer 
to forego this questionable privilege 
and be on the safe side after reading 
the following: 

Opinion of Eminent Jurist. 

Justice McKenna, of the United 
States Supreme Court, sitting as judge 
of the Ninth Circuit Court of Appeals, 
on January 16, 1902, decided, in the 
case of Holden et ux, as follows: 

All policies where the insured has the 
right to surrender for cash guaranteed 
to him irrespective of the beneficiary, 
where such insured becomes a bank- 
rupt, are subject to the proviso in Sec- 
tion 70a of the Bankruptcy Act passed 
by the National Congress in 1898. 

This section expressly provides that 
the trustee in bankruptcy shall take 
possession of such policies and proceed 
to collect their cash value for the bene- 
fit of the creditors. 

It was objected on trial that the in- 
sured could not be compelled to exer- 
cise his right of surrender. To this 
the court replied that it was not neces- 
sary, as the right to surrender passed 
to the trustee, who must deal with it 
like any other asset belonging to the 
bankrupt. 

This opinion makes very clear the 
status of a life insurance policy with 
a reversionary beneficiary clause as an 
asset in bankruptcy. Many minor 
courts have also held that a life 4dnsur- 
ance policy in which the insured re- 
serves the right to change the benefi- 
ciary at his own option may be at- 
tached by creditors. 

Opinion of Insurance Attorney. 

The following is an opinion by the 
late Charlton T. Lewis, a prominent in- 
surance attorney of New York. 

“When the power to change the bene- 
ficiarv is unconditionally reserved to 
the insured, it is difficult to see how 
the ownership of the policy as a piece 
of property can be distinguished from 
that of a policy which is expressly 
made payable to the estate of the in- 
sured. If it is desired, therefore, to 
protect the wife’s rights to insurance, 
against the possible claim of creditors, 
it seems to me that such a reservation 
is inconsistent with this purpose. A 
policy for the benefit of the wife, or for 
such other person as the husband may 
at any time designate in her stead, is 
really a policy for the benefit of a per- 
son to be appointed by him. That is 
to say, in substance, it is a policy for 
the benefit of his own estate. This 
principle seems to be clearly recognized 
in Section 70a of the latest bankrupt 
law, passed by the Congress of the 





* Prepared by Glover S. Hastings, Superin- 
tendent of Agencies, New England Mutual Life 
Insurance Company. 
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United States, which provides that the 
trustee in bankruptcy shall be vested 
by operation of law with the title of 
bankrupt to all property which prior to 
the filing of the petition he could by 
any means have transferred. The 
trustee in bankruptcy must take the 
title of the bankrupt, which naturally 
includes all powers held by the bank- 
rupt which are coupled with any in- 
terest with the property, or which, by 
their lawful exercise, could be produc- 
tive of any addition to his estate.” 

The expectation of ever becoming 
bankrupt is remote from the average 
individual’s thoughts. Statistics, how- 
ever, show that an astunishing percent- 
age of business men do encounter finan- 
cial troubles during their career. The 
chance that a transferable beneficiary 
clause would be legally interpreted as 
really giving the trustee in bankruptcy 
the power to change the beneficiary, 
thus placing the policy within the 
reach of creditors, adds an unwelcome 
hazard to the possibility of bankruptcy. 
It would be instrumental in accumulat- 
ing trouble for a time when misfortune 
would be amply abundant. It annexes 
an element of chance to life insurance 
that ought to be void of all uncertain- 
ty, especially when we consider that 
the law allows men to create a fund 
that their creditors can not reach, sole- 
ly because it is a provision for their 
family in the event of their premature 
death. 

In another way such a clause has its 
danger. A man in straightened circum- 
stances might be compelled, contrary 
to desire and judgment, by some one 
» whom he was owing money, to make 
a change in the policy so that it would 
stand for the benefit of that party, on 
threat of bankruptcy proceedings, or 


some other calamity, if it were not 
done. These are not imaginary condi- 
tions. Creditors are seldom willing to 


permit dliscrimination in favor of the 
family or any interest outside of their 
own. A _ policy with such a clause 
might at the least have to be included 
in any settlement, or perhaps be sur- 
rendered a'together—another chance 
that ought to be and can be avoided. 
Encouraaes Taxation. 

The fact that life insurance is usu- 
ally written as definite protection for 
somebody, and that it is recognized as 
constituting trust funds for the benefit 
of prospective widows and orphans, has 
been the principle which has defended 
it from taxation by legislatures. If this 
changeable benficiary clause should be- 
come general, and it should come to 
be understood that a policy containing 
that privilege represents virtually ac- 
cumulations for one’s estate, a means 
of individual investment and _ better- 
ment, readily transferable as security 
for debts, it is not improbable that tax- 
ation would follow at no distant time. 
Indeed, in some States, legislation has 
been suggested looking toward the tax- 
ation of policies possessed chiefly for 
investment purposes, and it seems clear 
that policies with a transferable bene- 
ficiary clause might properly, and prob- 
ably would, be so classified. Taxation 


of this nature would be most detri- 
mental to _ policyholders, resulting, 
necessarily, either in decreased divi- 


dends or increased cost. 

Another point of view: Often it is 
necessary for a man’s wife to econo- 
mize in every possible manner and 
deny herself and the members of the 
family many little things that would 
contribute to their happiness, in order 
that the life insurance premiums may 
be promptly met. It would be mani- 
festly unfair and unjust for the man 
to have, under such circumstances, un- 
divided control of the policy, with the 
sole power of transferring the wife’s 
interest to some other person, since the 
practice of deception would be too 
easily possible, and she might be kept 
in ignorance of any alteration that had 
been made in the beneficiary, the 
change not being revealed until the 
policy became payable as a claim. A 
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woman would hardly be thought a 


reasonable if she failed to manifest any | 
particular desire to help toward saving) 
to pay the premiums under such condi- 
tions. Even though a policy be origin- 
ally issued in her favor, there would 
be the continual uncertainty that it 
might be secretly changed. 
An Element of. Uncertainty. 

Suppose the title to the family home 
stands in the name of the wife, how 
insecure. would be the position if it 
were possible for the property to be 
sold or transferred without her knowl- 
edge or appropriated by creditors of the 
husband either before or after his 
death! Why should it be different in 
life insurance? Why ought not the 
title to a policy to be equally as inflex- 
ible? It is property just as much as 
other possessions and often of greater 
value. Individual freedom to change 
the beneficiary carries with it for the 
wife an overhanging element of uncer- 
tainty that cannot be dismissed as long 
as that privilege remains in the hands 
of the husband alone. While she may 
trust him fully, nevertheless unlimited 
power in this particular is unfair to 
the other partner in the contract, the 
wife. 

The wife who is aware that the hus-| 
band’s life is insured for her benefit, | 
and that her interest is 





irrevocable | 
without her consent in writing, has a | 
perfect sense of security. Such a feeling 
of safety can not exist where it is pos- | 
sible for frequent changes to be male | 
in the beneficiary, either with or with-| 
out her knowledge. 

The advocates of this special bene- | 
ficiary clause favor it on the ground | 
of expediency, claiming the right as a 
matter of equity that a man may do 
what he will with his own. They ad- 
mit that a policy containing the change 
of beneficiary clause may be subject to 
attachment by creditors, but urge that 
as the insured presumably knows what} 
he is buying, it is his lookout; the re- 
sults are immaterial to the company. 

If the agents of the companies that 
use this clause would simply state to| 
the applicant that a policy containing 
the unconditional reservation of the 
right to change the beneficiary pro- 
duces an instrument identical with one 
in which the estate is made the bene- 
ficiary, there would not be one applica- 
tion in a hundred written upon that 
plan. | 





General Agent at Elmira. 





The Union Central Life recently ap- 
peinted Philip E. Young as general 
agent at Elmira, N. Y. Pending the 
drawing up of his contract and its con- 
summation, Mr. Young wrote and 
paid for $133,000 business. Pretty good 
start. 





Edward A. Woods, one of the most 
successful life insurance agency man- 
agers the business has known, having 
charge of the Pittsburg agency of the 
Equitable Life, has never invested less 
than 40 per cent. of his income in life 
insurance. It would be difficult to cal- 
culate the tremendous value this has 
been to Mr. Woods in his work. A firm 
believer in the great benefits of life in- 
surance he can point out its merits with 
unbounded confidence and enthusiasm. 





Virgil Blackledge has been appointed | 
general agent of the Union Central Life 
for northwestern Iowa, with headquar- 
ters at Waterloo. | 








50th Year 1910 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets.........+++-+...-$23,626,018.63 
Liabilities (including Di- 
vidend Endowment 
Fund)..:.........+++ 21,858,691.52 
Dividend Endowment 
Fund (Deferred 
Dividends)........... 2,119,044.00 
Net Surplus............ 1,767,327.11 
Insurance in Force... .. 92,532,583.00 


1860 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 
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VOLUNTARY RESTRICTION 


BUSINESS. 





$170,000,000 WRITTEN 





Trustees of Mutual Life Approve Sug- 
gestion of Vice-President McClin- 
tock—Points Emphasized. 





Under date of September 13, Emory 
McClintock, vice-president and actuary 
of the Mutual Life Insurance Company 
of New York addressed a !engthy com- 
munication to Charles A. Peabody, 
president of the Company, suggesting 
that action be taken by the board of 
directors to observe, in so far as 
that Company be concerned, sub- 
stantially the limitations of the form- 
er New York law stipulating the 
maximum new business to be written 
during any calendar year. For certain 
technical reasons, Mr. McClintock ex- 
pressed the opinion that a margin 
slightly above the former figure, i. e., 
$150,000,000, should be named as a 
limit. He said that the position of the 
Mutual Life, both as to age and size, 
made it natural to “take the lead in a 
voluntary limitation;” that such action 
would be timely and give the Company 
an economic advantage. He called at- 
tention to the fact that expenses thus 
saved could be used for the purpose of 
increasing dividends to policyholders. 
The possibilities along this line would 
naturally mean a decreased lapse ratio 
and hence increased profit to persistent 
members. 

Suggestions Approved. 

As a result of the recommendations 
made, the Board of Trustees have 
passed resolutions limiting the amount 
of new paid business in a single year, 
together with all outstanding but un- 
paid-for business, to $170,000,000, the 
resolutions being as follows: 

Whereas, The limitation of new busi- 
ness substantially as heretofore pro- 
vided by law is eminently in the inter- 
est of the Company’s policyholders, 
and should be perpetuated by this 
Board; and 

Whereas, The limit for paid-for busi- 
ness, until the recent change in the 
law, has been $150,000,000 in any one 
vear, which limit should be substan- 
tially preserved, although for technical 
reasons a margin should be added of 
about $20,000,000 for policies issued but 
not yet paid for at the close of each 
year; therefore be it 

Resolved, That the issue of policies 
be hereafter so restricted that the 
amount of new policies paid for in any 
calendar year, together with the poli- 
cies issued but not yet paid for at the 
close of the year, shall not exceed 
$170,000,000. 

In speaking of the action taken by 
the Trustees, President Peabody says 
that the chief object is the reduction 
of expenses and increased benefits to 
policyholders. 

Mr. McClintock’s Statement. 

In his letter Mr. McClintock called 
attention to the fact that the Mutual 
Life in November, 1891, announced 
that during the year 1892 its new busi- | 
ness would be limited to $100,000,000, | 
thus anticipating the New York law of | 
1906 by 15 years. He contends that 
had this policy been continued the 
Company would have issued less insur- 
ance, but that at the present time the 
insurance in force and assets would be 
larger than at present, while the 
“policyholders would have been re- 
ceiving all along the highest rate of 
dividends.” This: “striking statement” 
is substantiated by a comparison of the 
results achieved by the Northwestern 
Mutual Life, as follows: 

In the eighteen years which have 
elapsed the total amount in force has 
nereased by about $753,000,000, while 
n the same time the insurance in force 
in the Northwestern Mutual Life Insur- 
ince Company has increased by about 
4735,000,000, almost the same, although 
the new paid-for insurance issued by 
that company during the same period 
has averaged only $70,000,000 per an- 
num. It is well known that this Com- 
pany issued each year more than $100,- 





000,000, increasing until toward the 
close of the period our yearly issues ex- 
ceeded $200,000,000. It is probably 
known to all interested in the subject 
that the dividends of the Northwestern * 
during the same period have not been 
excelled. The average rate of interest 
of the two companies has been about 
the same. Our own Company had in 
force at the beginning of 1892 about 
$420,000,000 more insurance than the 
Northwestern, and in the comparison 
a proper allowance for the lapses and 
deaths should, of course, be made. 
(Lapses always include surrenders in 
this letter.) If the paid-for new busi- 
ness of the Northwestern during this 
period had been $100,000,000 per annum 
instead of $70,000,600 per annum, the 
Japses and death losses on the $540,- 


;upon a total outstanding business of 
more than double the amount. Never- 
theless, our new business would have 
had to be cut down to a smaller scale, 
did it not happen that two circum- 
stances combined during the past few 
years to render these years specially 
fruitful in surplus earnings, the great 
saving in expense for which your ad- 
ministration has been noteworthy and 
the great reduction effected during the 
past ten years in renewal commissions. 
It must be remarked, by the way, that 
cur renewal commissions must now 
again increase to some extent, owing to 
the change of system enforced by the 
law of New York. Our profits on se- 
curities also have played a consider- 
able part in swelling the surplus earn- 
iags of recent years, but such profits 








THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 








000,000 of extra new business issued in 
the eighteen years would have left in 
force of this amount much more than 
$300,000,000, whereas the $420,000,000 
of old business would have been reduc- 
ed to much less than $300,000,000 in 
the same period. The margin from 
both causes may be considered to offset 
the fact that the Northwestern has 
been doing a growing business, instead 
of maintaining a level amount through- 
out the period. I consider, therefore, 
that the strong statement contained in 
the preceding paragraph is strictly 
within the bounds of truth. 

Mr. McClintock ventures the opinion 
that unless the business is limited he 
does “not think that the annual divi- 
dends after 1911, which ought to be 
substantially better than those of 1910, 
can be permanently maintained on the 
enlarged basis, namely, a permanent 
basis giving each year the same divi- 
dend as was paid the year before on a 
similar policy issued one year earlier.” 


The points emphasized by Mr. Mc- 


Clintock in detail are as follows: 
Renewal Commissions Must Increase. 
1. The Company does not need to fix 
a limit below that already fixed by the 
ifaw. Whatever the previous cost of its 
agencies may have been, our hundred 
branches at home and abroad have now 
been established on a scale to warrant 
the doing of much more than $100,000,- 
000 of new business per annum, the 
smaller totals of the last few years hav- 
ing been restricted by temporary causes 
only. Regarded as a manufacturing es- 
tablishment our plant is constructed 
with a view to doing from $125,000,000 
to $150,000,000 of business per annum. 
If in 1907 we had cut the plant down, 
say one quarter, after our business had 
been established in so many places, the 
proceeding would have been attended 
with serious loss. The magnitude of 
our operations is such that the limita- 
tion of $100,000,000 per annum proposed 
at the beginning of 1892, when we had 
ir force a total insurance of less than 
$700,000,000, would have required a 
heavier rate of expense for new busi- 
ness, including the proper fixed charges, 
than the $125,000,000 per annum, per- 
haps increasing during 1911 to $140,- 
000,000 or $150,000,000, now imposes 








MICHIGAN STATE LIFE 


DETROIT 
Will pay a salary and ex- 
penses to two big personal 
producers in Ohio, two in 
Michigan and two in Indi- 
ana, to act as Agency Su- 
pervisors. 

Address, 

FREDERIC APPS, 
President 

Give three references first 
letter. 














have been offset by the reduced valua- 
tion of the Company’s buildings. The 
effect of the two chief causes first re- 
ferred to has been to enable the Com- 
pany to make signal increases in the 
annual dividends, of course, including 
in a proper proportion the dividend re- 
serves on those policies on which divi- 
dends are deferred. 
we have been enabled to strengthen our 
reserves to a : 
though they are not yet equal in all D. F. Appel, Vice-President 
respects to the reserves held by a few 
of the most conservative egmpanies. 
After one or two years 
regular surplus earnings, fluctuations 
apart, will be just about enough to meet 
our annual dividends, provided our new 


business is limited to $150,000,000 a 
— a ted to $150,000, LATHROP E. BALDWIN, Manager 
year. During the past four years our 141 Broadway, New York 
plant has been kept up on a certain 


scale, in the expectation that the limit 
hitherto existing will be 


offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1910,.... $51,316,543.00 


Liabilities... ........... 47,060,672.16 


“ Surplus . 
At the same time “s (aanernee 


Alfred D. Foster, President 


considerable extent, 


J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


more our 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


CHARLES H. STRAUSS, Generali Agent 
200 Fifth Avenue, New York 








permanent- 
continued, everything having been 
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DID YOU EVER SEE 


One of our 20 Payment Life, Decreasing 
Premium, policies? Honestly, it’s a 
beauty. At age 35 premium decreases 
from 15” in the third year to 32% in the 
twentieth year. If initial premium is 
continued, it is guaranteed to be paid up 
in 15 years, with a guaranteed cash bal- 
ance besides; or at the end of 20 years 
the cash value is guaranteed to exceed 
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all subject to the Non-Forfeiture Law of Mas- 
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holder and agent. 
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shaped for our not exceeding the legal 
limit. 
Size Regulates Growth. 

2. The greater the size of any com- 
pany, the smaller must be its percent- 
age of annual growth, allowing for vari- 
ations in exceptional circumstances. 
‘lthis is a well-known principle of the 
business, long recognized openly or 
tacitly by many authorities, and partic- 
ularly by the leaders of the large com- 
panies who have at various times favor- 
ed the idea of a limitation by law, as 
well as by the authors of the report of 
the Armstrong Committee itself. When 
a company is newly established, its 
lozses are light, while the losses of an 
old company are heavy. A company 
which has a large body of old business 
is depleted much more rapidly by death 
losses and lapses than a young compa- 
ny started only a few years since. 
There is greater proportional expense 
attending any large life insurance com- 
pany, except, of course, those expenses 
which may be called fixed charges. 
That portion of expenses paid for new 
business within the legal margin, and 
which I shall call marginal expenses, 
appears to have been actually a greater 
percentage in the three large compa- 
nies, according to the last report of 
the New York Insurance Department 
(1909), than in the great majority of 
smaller companies. The general princi- 
ple of slower growth is recognized by 
‘he present iaw of New York, which 
limits the annual business of different 
companies according to their amount of 
insurance in force. They are arranged 
in groups, the group having the smallest 
amount in force being permitted to is- 
sue the largest proportion of new busi- 
The tendency, in short, is gen- 
erally recognized. 

3. The oldest and strongest company 
in this country, and with one exception 


ness. 


the largest in the world, should take 
the lead in a voluntary limitation. The 
older and larger the company, the 


greater the tendency has been found 
to be toward a slackening of the pace 
as regards growth in size, and this 
Company is precisely the one to take 
the lead in a movement of this kind. 

4. The proposed action is timely. 
Delay may be injurious, because all 
concerned should be at ease as soon 
as possible after the abrogation of the 
late law. 

Shows Cost of Gradual Increase. 

5. What is saved in the expense of new 
business goes to increase the dividends 
of the policyholders. I speak now of 
this direct effect, leaving other causes 
for increased dividends indirectly due 
to the limitation of business, to be 
spoken of later. I shall also consider 
separately the legal and moral rights 
ef existing policyholders to such in- 
crease of their dividends. Let us sup- 
pose the limit to have been reached at 
the end of any given year, say, for ex- 
ample, 1911, and that (apart from ma- 
turing funds on deferred dividend pol- 
icies) the annual dividend a year later, 
in the ordinary course of things, would 
equal the surplus earnings, provided 
the limitation was adhered to during 
1912. If now, we further assume that 
the limit is to be exceeded in 1912, 
then for each $10,000,000 of extra in- 
surance there must be about $250,000 
paid out in expense (less loading) re- 
ducing by that amount the surplus 
earnings of 1912, and by an equal 
amount the annual dividends at the end 
of the year. If expansion is to go on 
at all, such a rate of growth would be 
thought conservative by the life insur- 
ance experts. The opportunity for twice 
that rate is eagerly sought by the one 
company larger than the Mutual Life. 
Our own Company this very year is 
making a still greater rate of growth, 
as has been stated in the paragraph 
numbered 1. Yet on this moderate sup- 
position of an increased growth of only 
é or 7 per cent., a percentage which 
would be looked upon by any expert 
as showing a normal healthy in- 
crease, there would be an extra cost, 
under the circumstances assumed, of 
ahout $250,009 in reduced dividends. 
But this is only the beginning. The 


business increased to $170,000,000, just 
about 6 per cent., and that the same 
amount of increase $10,000,000 per an- 
num, is continued for the future, the 
percentages cn the increasing total 
showing accordingly a gradual decrease. 
The expense of these increases above 
the $150,000,000 limit would rise rapid- 
ly, that of 1913 costing about $500,000, 
that of 1914 about $750,000 and so on. 
In the long run this increase of expense 
would perhaps be repaid to those who 
iappened to be members ten or twenty 
years hence, such repayment being at 
the expense of the present members. 
Business is not now profitable until 
after long years. If in any year a cer- 
tain amount of business is bought and 
paid for, the next year there is is some 
small return, chiefly in savings upon 
the expected mortality of that block of 
business. In this Company the renewal 
commissions and the dividends are not 
wuite taken care of from the loadings. 
After the cessation of renewal commis- 
sions there is some tangible profit to 
the company to go toward repaying the 
first cost and compound interest there- 
on. Formerly large profits were made 
from lapses, but such profits have 
gradually been dried up, the competition 
between the companies in regard to 
granting surrender values having reach- 
ed the extreme limit. It was otherwise 


bofore 1899, and especially so before 
is68. At that time for years this Com- 
pany was under no expense whatever, 


the profits on lapses defraying the en- 
tire expense of a rapidly increasing 
business. In various ways the business 
has been progressively liberalized, usu- 
ally followed by some reduction of divi- 


dends; but I am digressing from my 
argument. I ought to explain that the 
cost of new business, less loadings, 


which I have stated at $250,000 for $10,- 
000,000 of insurance, includes in the 
first place the marginal expenses which 
in 1909 came to very nearly $200,000. 
By marginal expenses I mean those 
items limited by law, namely, the com- 
pensation of solicitors actually engaged 
in writing applications for insurance 
und of medical examiners. Every year 
we make up an account of the other, 
or extra-marginal expenses connected 
with new business, distinct from the 
inarginal expenses, and also distintt 
from those necessary expenses which 
the Company would have to meet if it 
did nothing except care for policies al- 
ready in existence. The extra-marginal 
expenses in 1909 came to about $1,500,- 
000, of which the assigned proportion 
on $10,000,000 would be $150,000. I con- 
sider the estimate named for both items 
of new business, $330,000, to be with- 
ir. the mark, iess $80,000 for loadings. 
Dividends As Factors. 


6. Increased dividends diminish laps- 


ing, thereby causing a still further in- 
crease in dividends. Lapses, being no 
longer profitable, bring little book- 
profit at present, the amount now be- 
ing hardly worth speaking of. On the 
contrary, each policyholder who drops 
his policy, by that act causes a serious 
loss to the Company, which must be 
made good by getting a new policy on 
someone else. Also, every premium 
contributes to the Company’s expense 
fund and when a lapse occurs the con- 
tribution of that policy ceases. The 
Company’s expenses remaining practi- 
cally unchanged, the defection of each 
delinquent member necessarily increas- 
es the proportion of expense charge- 
able to each member remaining, which 
means the corresponding reduction of 
dividends. Every policyholder discov- 
ers sooner or later whether or not his 
dividend is satisfactory. If he has no 
other policy, he hears from some neigh- 
bor, or from the agent of some other 
company, whether the dividend which 
he receives annually is or is not as 
large as it ought to be. If, as is now 
frequently the case, he has policies in 
two or more companies, comparison 
shows which company does the better 
for him. If for any cause one policy 
must be dropped, the decision is 
against the company in which he finds 


decision is made silently and without 
appeal. The hard-hearted policyholder 
does not care whether the company is 
or is not striving to increase its annual 
business in order to spread more wide- 
ly the blessings of life insurance. 
Lapses not due to necessity sometimes 


occur from other causes than small | 
dividends, such as a misunderstanding | 


with an agent, or a representation by a 
rival agent, but the main cause is noto- 
rious, dividends which have _ been 
weighed in the balances and found 
wanting. There are still a number of 
companies whose dividends exceed our 
own on policies recently issued, al- 
though no company equals ours in 
average annual dividends, taking all 
premium-paying policies together, old 
and new. Our dividends even 
exceptional cases are not now much 
found fault with, lapses from this cause 
having been greatly reduced; but what- 





in the | 


November 10, 1910. 


UNEXCELLED IN| 
Favorable Mortality 


—aAND— 


Economy of Management 
THE 


_ Provident Life 


AND Trust Company 
| OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 














ever loss there is will be prevented by | 


the limitation rule. In the absence of 
this rule, supposing the business were 
to keep on growing, and the dividends 
were to consequently fall off somewhat, 
there would be a consequent increase 
in the proportion of lapsing. 

Improved Selection. 

7. Under limitation the quality of our 
risks will be improved, thus again ad- 
ding to the dividends. In 1907 our loss- 
es by death were 85 per cent. of those 
expected by the mortality tables; in 
1908 they were 78 per cent.; and in 
1909 they were 76 per cent. There have 
been wide fluctuations from year to 
year in the past, the percentages rang- 
ing from 73 per cent. to 93 per cent. In 


a table before me giving the percent- | 


ages of mortality in various companies 


during the decade preceding 1909, and | 


adding to them the figures for 1909, 
the average of the percentages for this 
Company is very nearly 80, while that 
of the Northwestern for the same peri- 
od of eleven years is exactly 18 per 
cent. lower. 
for this Company in 1909 was $16,728,- 
282. If we had saved 18 per cent. of 
this amount, the 
been a little more than $3,000,000 for 


the year 1909 alone, although some de- | 
made from this esti- | 
mate in the comparison by way of al-| 
lowance for the more rapid rate of | 
The ac- | 
tual percentages for the year 1909, in- | 
stead of the average of eleven years, | 


duction must be 


growth of the Northwestern. 


were 76.51 per cent. for the Mutual Life 
and 53.78 per cent. for the Northwest- 
ern. The Provident Life and Trust is 
a well-known company, and 
some others not so well known show 
(Continued on page 10.) 
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business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence. A personal interview can 
be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE CO. 


PITTSBURGH, PENN’A. 




















Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 


WRITE TO 
INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 


Geo. J. Kuebler George R. Brown 
Counsel 








| 
| 
| 








THe year of 1910 is rapidly 


last quarter of the year. 


total earnings of agents of other 


perhaps the territory that you 
at that time. 


The amount of money earned by the agents of the Philadelphia 
Life from now until the end of the year will more than equal the 


If you are in a position to contract with the Philadelphia Life at 


this time, it would be to your interest; or, if you contemplate making 
a change at the close of the year, let us hear from you now, as 


Write PERRY to-day. 


drawing to a close, this being the 


companies for the year 1910. 


would prefer would be closed 








CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Gompany 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Glass Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 
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DEPARTMENT. 





REVIEWED BY 
Superintendent Hotchkiss Issues Re- 
port Covering Miscellaneous and 
Fraternal Societies. 

Albany N. Y., November 7.—Part IV 
of the New York Stace Insurance De- 
partment report for 1910 was issued to- 
day. It covers the business of 1909 of 
the assessment life and accident asso- 
ciations and the fraternal beneficiary 
societies doing business in this State. 
The statements of these associations as 
printed have been audited, not only as 
to their general financial items, but 

also as to their security holdings. 

This volume includes for the first 
time the statements of the town and 
county co-operative fire insurance asso- 
ciations, which were brought under the 
supervision of the department by the 
provisions of chapter 528 of the laws 
of 1910, being new Article IX. of the 
insurance law. Owin: to the lack of 
uniformity in the metnods of account- 
ing used by these associations it has 
been found impossible properly to au- 
dit their statements for 1909. This will 
be corrected as soon as it is found pos- 
sible. to do so, probably in the report 
for next year, it being one of the duties 
of the department under the new law 
to issue certificates of authority to 
these corporations not later than Jan- 
uary 1 next, and it being its intention 
to accompany such certificates with in- 
structions and report blanks that will 
accomplish the necessary uniformity in 
accounting and returns. The territory 
in which these associations are allowed 
to do business is restricted by statute. 
They are divided into three classes as 
tollows: 

Advance premium corporations which 
may write business in any or all coun- 
ties of the State when their insurance 
in force exceeds one million dollars. 
County associations which may write 
business in not more than five counties 
adjoining that in which the principal 
office is located when their insurance in 
force exceeds two hundred thousand 
dollars. Town associations which may 
write business in any or all towns of 
a single county after their insurance in 
force exceeds fifty thousand dollars. 
None of these associations, however, 
can write insurance in cities of more 
han six hundred thousand inhabitants. 
They are also restricted as to the 
amount at risk on a single policy. The 
following total figures of the 146 co- 
operative fire associations reporting are 
taken from their 1909 statements: 
Premiums and assessments 





SE sadn aos anise es $1,369,242 
CROFTON | 55nd coedcccess 183,856 
TOtAl TROOMO 20 s6ccicdces “$1, 553,098 
RN SN se skis wink Raw aes $1,030,838 
Other disbursements........ 537,638 
Total disbursements....... $1,568,476 


Insurance in force.......... $429,401,371 


The volume also contains the detailed 
statements of the life, accident, fra- 
ternal and town and county co-opera- 
tive fire insurance companies which 
have been placed in the hands of the 
department for’ liquidation under the 


Written and Paid. 

The New York Life publishes a draw- 
ing in which an old negro woman in 
scene one appears chasing a turkey, 
which she styles “written business.” 
Scene two finds her severing its head 
from its body in gleeful anticipation of 
a fine turkey dinner. Scene three, she 
is almost smothered in an avalanche of 
feathers and wonders if the turkey has 
not been running too long to prove at- 
tractive as a roast. Scene four, she 
has completed her task and finds little 
left after removing “feathers and stuf- 
fing.” Her only consolation is that she 
named the bird properly, i. e., “written 
business.” Vice-President Buckner says 
the moral is plain: Don’t allow writ- 
ten business to remain too long before 
transferring it to the “paid” column. 





| 
provisions of section 63 of the insur- 
ance law. Such statements have been | 
prepared by the special deputy superin- 
tendents of insurance appointed from) 
a to time under this section of the| 
law. 

The comparative figures for the years 
1908 and 1909 covering assessment life | 
and accident associations and fraternal | 
beneficiary societies are as follows: 
Assessment Life and Accident Associa- 





tions. 
1908 1909. 
Assets $15,097,457 $17,283,476 | 
Liabilities $13,169,008 $15,286,296 
Received from 
members $7,380,997 $7,897,195 
Total income... 8,241,233 8,690,213 
Losses & claims 
ere $4,635,902 $4,874,944 
Expenses 1,677,631 1,591,406 
Total disburse- | 
mente ..,.. $6,313,533 $6,466,350 


Ins. in force... $778,690,357 $837,658,365 | 
Fraternal Beneficiary Societies. 


1908. 1909. 
Ramee 62.5250 $76,715,408 $89,080,239 
Liabil' ties $9,871,523 $10,432,912 | 


Received from 


members $70,037,647 $73,530,586 
Total income... 73,438,636 77,793,762 
Losses & claims 

RASA $55,216,885 $57,395,114 
Expenses 7,867,999 8,418,875 

Total disburse- 

SOO Sc cctnce $63,084,884 $65,813,989 | 


Ins. in force. $5,442,427,475 $5,701,856,634 





Assessments Multiplied. 





A daily newspaper is considerably | 
exercised because a certificate-holder | 
of the Knights of Pythias, “who has| 
been contributing money to this organ-| 
ization for 26 years and who has been 
paying $3.60 per month during that 
time, must now begin to pay $11.25 per | 
month or have the amount of his insur- 
ance reduced from $3,000 to $960.” 
This act is termed “low class, ool 
day robbery.” 

While this seems a heartless act, cer 
tainly not in line with the spirit of 
brotherhood which is supposed to pre- 
vail among the members of fraternal or- | 
ganizations, it is absolutely essential in | 
order for such societies to carry out 
the contracts entered into by their | 
members. | 

Had the ceriificate-holder referred to | 
taken his insurance in an institution | 

organized and conducted for the pur- | 
pose of furnishing life insurance protec- | 
tion along scientific lines, he could have | 
had a paid-up policy ere this, with the 
tutal net cost to him less than the sum 
contributed in assessments. 











Term Insurance. . 





President Clark, of the Union Centrai 
Life, thinks 10 per cent. should be the 
maximum percentage of term insur- 
ance. Some agencies are keeping well 
within this figure. During the first nine 
months of 1910, the term insurance 
written in the State of Washington was 
5 per cent.; Connecticut and Kentucky, 
6 per cent.; Indiana, 7 per cent.; Ten- 
nessee, Texas, Arkansas and North 
Carolina, 8 per cent.; Kansas, Louisi- 
ana and Rhode Island, 9 per cent. The 
ratio in the largest rural agency was 
9 per cent. and that of the three largest 
cities 9, 9 and 6 per cent. respectively. 





No Joint Examination. 





Information has been received at this 
office to the effect that the Insurance 
Departments of Michigan, Mississippi 
and Alabama had concurred in the re- 
port of the examination of the Frank- 
lin Life of Springfield by the Illinois 
department. Henry Abels, secretary 
of the Company, says that the only ex- 
amination of the Franklin outside of 
that by the home State department is 
a checking up of the records pertaining 
to the consolidation of the Franklin 
Life and the La Salle Life by the Ala- 
bama department, the report of which 
has not been made public. 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


Lhe 
Metropolitan Life 
L[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


“Of the People 
the Company By the People 
= For the People 


The Daily Average of the Company’s 
Business during 1909 was: 

456 per day in Number of Claims Paid. 

6,535 per day in Number of Policies 
placed and paid for. 

$1,463, 755.00 per day in New Insurance 
placed and paid for. 

$183,403.75 per day in Payments to 
Policyholders and Addition to Rv- 
serve. 

$132,172.72 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








T. WM. PEMBERTON, Ist Vice-President 


guaranteed, 

Assets December 31, 1909.... .. sen 
Liabilities December 31, 1909.__...... 
Insurance in Force December 31, 1909 


J. G. WALKER. President 


E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company: 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company 


Its Policies are clear and definite in their provisions, and their values are absolutely 


Total Payments to Policyholders since Organizatio ym. 


W. L. T. ROGERSON, 2nd Vice-President 


$5,372,691.00 
4,312,405.32 
68,337 ,618.00 
9,820,412 49 

















LIFE INSURANCES. COMPANY 


BOSTON MASSACHUSETTS 
GOOD AGENCY CONTRACTS TO GOOD AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
or TOo-— 
W. N. COMPTON, General Agent, 220 Brocdway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin St., Boston 

WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 
The Company issues the best and most lib 
Policies, complying with the rigid requirements of the Massacl 


ral forms of Life, Endowmentard Ter 
usetts Laws 








Pleasant Surprise. 

The first matured endowment poli 
cies of the Federal Life of Chicago 
have just been paid; one was a thous 
and dollar ten-year endowment paid to 
Andrew T. Taylor of Fond du Lac, 
Wisconsin, and the other was a two 
thousand dollar ten-year endowment 
policy paid to Professor T. C. Chamber- 
lin of the University of Chicago. Pro 
fessor Chamberlin had become so ac- 
customed to paying premiums that he 
sent his check for $233.36 to pay an an 
nual premium, and he was pleasantly 
surprised to have the Company return 
his check with the notification that it 
was unnecessary and that his policy 
had matured for its face value $2,000 
and $234.04 of dividends, making a 
total of $2,234.04. 

In acknowledging receipt of the 
Company's check Professor Chamber 
lin complimented the Company on its 
method of doing business. 





Honor John Fuhrer. 





A decided compliment was paid the 
highly esteemed actuary of the Germa- 
nia Life, John Fuhrer, when the Actu 
arial Society of America admitted him 
as a Fellow without examination, the 
vote of the Society being unanimous. 


Stockholders’ Day. 





Last year 1e Southern States Life, 
of Atlanta, appealed to its stockholders 
for assistance in writing new business 
iuring the closing two months of the 
vear, and the success achieved has war- 
ranted = the nauguration of “Stock- 
volders’ Day,” which will be held De 
cember 1 Each stockholder will be 
asked to send in one application for 
life insurance on that date 


Schwarzkopf With U. S. Annuity. 

H. G. R. Schwarzkopf has entered the 
service of the United States Annuity & 
Life Insurance Company in the capaci- 
ty of home office representative. Due 
to his lengthy and varied service in all 
departments of the business, his time 
will be chiefly devoted to the fleld in- 
terests of the company. 


To Prepare Text Book. 





At the recent Fall meeting of the 
Actuarial Society of America a com- 
mittee was appointed to prepare an 
advanced actuarial text book for the 
use of the Society. 
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lished every Thursday by The Eastern 
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New York, N. Y., under the act of 
Congress of March 3, 1879. 





year. 


VOLUNTARY LIMITATION. 


the 
amount of 


the trustees of 


limit 


The 
Mutual 
written 
$170,000,000, is 


as lt 


decision of 
Life to the 


business in a single year to 


not an unexpected 
for 
highly esteemed vice 
McClint 


favored 


one, 


has been known some time 


that the -president 


and actuary, ock, of the 


pany, has long such ac- 


tion. In his letter to President Peabody 


recommending a voluntary limitation 


of new business, Mr. McClintock calls 
attention to the fact that as far back 
as 1891 it was decided to restrict the 
amount of new insurance, the maxi 
mum for 1892 being placed at $100,- 


H00.000 


During the Armstrong Investigation, 
Mr. McClintock approved the idea of 
limiting the amount of new insurance 
and the figure fixed in the New York 
law, i. e., $150,000,000 per year, was 
satisfactory to th nanagement of the 
Comj y With th modification ol 
the law, allowing for a percentage of 
ncrease each year, without fixing any 
imit, Mr. McClintock saw the possi- 


campaign 


h might mean decreased 
to policyholders, and hence his 


recommendation for a voluntary limita- 


lal I 





tion so far as the Mut Life was con- 
cerned. 

The surprising feature of the letter 
of Mr. McClintock, is the frank asser- 
tion that had the Mutual Life adhered 
to the plan adopted in 1891 of limiting 
the amount of new business, the Com 
pal day would | e had a greate! 
volume of insurance for argel 
amount of assets and ild have paid 
greater dividend o policyholders. 

To substantiate this contention, he 
cites as an illustration the record of 
the Northwestern Mutual Life. In 1892 
the Mutual Life had $420,000,000 more 
insurance in force than the Northwest- 
ern. The new business of the latter 
company during the 18 years has aver- 
aged $70,000,000 per year and its ag- 
gregate net gain of insuran force 
during the period, has been $735,000,- 
000. On the other hand, the Mutual 
Life has written an amount ranging 


over $200,000,000 


from $100,000,000 to 
per year, and its net gain for the peri- 
od has been $753,000,000, but slightly 








in excess of that of the Northwestern. 
Mr. McClintock says: 
It is probably known to all inter- 
ested in the subject that the divi- 
dends of the Northwestern during 


the same period have not been 
excelled. 
It may be stated that the limit 


placed by the Mutual Life is one which 
the Company will not reach for severai 
years, but even this has no bearing on 
the importance of the move. The Com- 
pany, by its action, decides that there 
is a point in the acquisition of new 
business, to go beyond which is to en- 
tail an undue cost. 

Incidentally the reference by Mr. 
McClintock to the business of the 
Northwestern Mutual, and its returns 
to policyholders, is interesting in con- 
nection with the statement appearing 
in The Eastern Underwriter of last 
week, to the effect that 54 per cent. of 
all the business placed on the books of 
the company since organization is still 
in force. The 46 per cent. includes all 
maturities, whether by death or by the 


expiration of the term definitely pro- 
vided for in the policy, surrenders, 
lapses, ete. Certainly no better evi- 


dence is needed to show that it is the 
aim of the field force to write only the 
business that stays. 

In a conversation with a representa- 
tive of The Eastern Underwriter a few 
weeks ago, Superintendent of Agencies 
Norris said that he would a great deal 
rather have the producers of the Com- 
pany pay for $120,000,000 insurance, 
and show a net gain of $70,000,000 than 


to pay for $150,000,000, and show no 
greater increase. He attributes much 
of the success achieved by the Com- 


pany in this particular to the rule of 
not acc business from brokers. 
In ‘his opinion, much of the brokerage 
business is written with the under- 
standing (at least by the broker) that 
it will be the end of the 
first or some subsequent year. In other 


pting 


rewritten at 


words, that the possible commission de- 
from writing the insurance is a 


as regards persistency. 


rived 
factor 





ABSTRACTERS FINISH? 


THE 





In The Eastern Underwriter of last 
week appeared an article relative to 
the operations of the Kight Audit and 
Abstract Indiana in the 
State of Wisconsin, in which reference 
fact that the activ- 
had been placed 


Insurance De- 


Company of 
made to the 
of the 
before the 
partment. 
We give elsewhere in this the 
Badger State department 


Was 
concern 


Wisconsin 


ities 


issue 
reply of the 
and also our analysis of the criticism 
of Kight as to an endowment contract. 
take up the limited 


Next week, we will 
payment life policy. 

It is a difficult for an 
ance department to put the quietus on 
a pernicious practice such as indulged 
in by the referred to. A 
respondent says the only way to do it 


matter insur- 


concern cor- 
“is by a dogmatic assertion backed up 
That is undoubtedly the 
the matter, and it 
“dogmatic asser- 


by authority.” 
to handle 
the 


best way 


is easy to secure 


tion,” but not so the qualifying phrase 
“backed up by authority.” The trouble 
is insurance commissioners feel them- 


deficient when it comes to the 
question of authority to deal with such 
a situation. 

The Wisconsin 


selves 


Insurance Depart- 


ment, however, points out two ways 
which may prove effective. First, it is 
assumed that any contract entered into 
with the concern would be _ illegal, 
hence null and void, because of its not 
having been licensed to do business in 
the State, amd second, assuming that 
its business is that of gross and wilfull 
misrepresentation, the department has 
placed the matter before the postal au- 
thorities for such action as is deemed 
advisable. 

The latter would be the most effect- 
ive manner in which to check a prac- 
tice which is profitable only to the 
party prosecuting it, and if the Wiscon- 
sin Insurance Department should be in- 
strumental in dealing a quietus to the 
concern, it would merit the thanks 
of policyholders, companies, and field 
men. 


VOLUNTARY RESTRICTION. 





(Continued from page 8.) 
average percentages for the eleven 
years still better than the Northwest- 
ern. It is in fact impossible to exag- 
gerate the importance to be attached 
to the item known as “saving from 
death losses” in discussing the capacity 
of any company to provide the best di- 
vidends. Unfortunately, this element 
of good management is the work of 
many years. The various improve- 
ments in the average quality of risks 
in force which have been recently ef- 
fected will, if steadily persevered in 
for years, tell gradually but surely as 
time goes on. Improvements still to be 
made are largely dependent on the 
prospective limitation of new business. 

Restriction of Territory. 

8. Still further economies are practi- 
cable under limitation, which will again 
add to the dividends. It has been the 
case in the past and it is still true toa 
certain extent, that the most distant 
fields produce on the average the worst 
risks without involving a lesser ex- 
pense, to put the case mildly. Curtail- 
ment in such cases will be dependent 
on a careful consideration of all the 
facts. Other savings will be made as 
time goes on for the benefit of the di- 
vidend fund. 

9. Under the limitation, discord con- 
cerning the main object of the Compa- 
ny’s organization cannot arise. In every 
growing company, one or more of the 
officers will naturally consider the mat- 
ter of dividends paramount, while 
others will prefer the further growth 
of the business. Some progressive 
company may possibly have a regula- 
tion fixing beforehand the amount of 
growth each year, but if so, such a 
regulation, apart from the wide limits 
imposed by the New York law, is un- 
known to me. In this Company there 
has been entire harmony on this ques- 
tion, the object of all concerned being 
to increase the new business as fast as 
may be, with due regard to other 
points, until the limit is reached, and 
thereafter to abide by the limitation. 
In default of any such regulation, the 
tendency must be toward unwise ex- 
penditure or perhaps equally unwise 
parsimony. I have known of companies 
in which the superintendent of agen- 
cies has been positively cowed by a 
conservative president. Such cases, 
however, are few in comparison with 
those in which the superintendent has 
been given undue latitude. In either 
case there must be others in the same 
company holding opposite views; a sit- 
uation productive of friction and heart- 
burning. This Company has happily 
been free from any question of the 
kind, and under the limitation the same 
freedom from friction will be automati- 
cally preserved throughout the future. 
Apart from any question of internal 
harmony, it is difficult to overrate the 
feeling of satisfaction which pervades 
every department of this office since 
the cessation of rivalry with other 
companies. Just now, the new business 


AFTER PROMOTORS. 


On Charge of Misusing Mail Service 
Government Has Two Insurance 
Men Arrested. 


On the charge of using the mails for 
fraudulent purposes, Henry R. Towns- 
ley and Victor Lubliner, promotors of 
the National Assurance Company of 
Delaware, were arrested some days ago, 
and after being arraigned before United 
States Commissioner Mahaffy, were re- 
leased upon bail. 

Mr. Townsley is well known in New 
York, having been identified with life 
insurance interests here for many 
years. He was president of the Life 
Association, which later changed its 
name to the Union Life of New York. 
Two years ago he deserted the life in- 
surance business to take up the promo- 
tion of the National Assurance Com- 
pany, designed to write fire insurance. 

Some months before the New York 
Insurance Department begin its inves- 
tigation of the insurance enterprises 
promoting in the Empire State, Mr. 
Townsley removed from this city to 
Wilmington, Del., conducting from that 
center, a vigorous mail stock selling 
campaign. His associate in the ven- 
ture, Victor Lubliner, was at one time 
up-town manager at this city for a 
leading fire company. 





Winona Fire Branches Out. 


The Winona Fire of Minneapolis is 
contemplating a considerable expansion 
throughout the Northwest and is pre- 
paring to establish agencies in that ter- 
ritory. The company has heretofore 
confined its operations chiefly to grain 
and elevators, but will now do a gen- 
eral business. 





The proposition of the State of Min- 
nesota undertaking insurance against 
hail and tornado damage which was 
lost in the legislature of that State 
two years ago, will come up again this 
year. 


of the Equitable and the Northwestern 
rung neck and neck beside our own, no 
one being able to tell which of the 
three companies may be ahead at the 
end of the year. The matter would 
have only a languid interest for this 
Company under the limitation. If there 
were no limitation, I can imagine not 
only a quickening of interest, but also 
some effort involving extra expense. In 
short, a spirit of competition, not ne- 
cessarily unhealthy, might be again 
aroused, and, if aroused, that spirit, 
under new officers, might in time be 
carried to great lengths. 
The Policyholder’s Choice. 

10. A limitation is just, because the 
dividends belong to the policyholders, 
who own the Company and who are 
the Company. If the present policy- 
holders were all trained actuaries, and 
could each register his vote coolly and 
disinterestedly on the question now be- 
fore us their decision would be unani- 
mous. I do not mean that this or any 
other question should be decided by a 
referendum, because a representative 
body like this Board should act accord- 
ing to its own best judgment in the 
permanent interests of the policyhold 
ers whom they represent. Years ago, 
even after the close of the golden age, 
the cost of new business was smaller, 
and the profits from lapses were larg- 
er than at present, so that, allowing 
for compound interest, a company re- 
couped its expenses in so short a time 
that there was no conflict worth speak- 
ing of between the highest dividends 
and a fair rate of expansion. Those 
days have gone by forever. The pres- 
ent policyholders of this Company, in 
view of the circumstances which I have 
recited, are entitled to the highest pos- 
sible dividends, and these can be ob- 
tained in no other way. Under the 
limitation every motive will converge 
toward the one object of making and 
keeping this Company’s annual divi- 
dends eventually so large as to be be- 
yond the possibility of comparison. 
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FIRE INSURANCE DEPARTMENT 

















A PERTINENT INQUIRY 


WHAT HAPPENED TO COMMITTEE? 





After Fair Start Work of Unifying Pol- 
icy Clauses Seems to Have Been 
Sidetracked. 





In November, 1909, the Association for 
Uniformity in Rules and Practices in 
Fire Underwriting was organized for the 
. purpose of formulating certain standard 
rules and agreeing upon the phraseology 
of forms of permits in use in the ter- 
ritory of the New England Insurance 
Exchange, the Underwriters Associa- 
tion of New York State, the Suburban 
Fire Insurance Exchange and the Un- 
derwriters Association of the Middle 
Department. It was understood at the 
time that the proposed plan of stand- 
ardizing forms of permits and rules 
covering matters of such general char- 
acter as were not to be subject to local 
conditions had the very warm support 
of all companies, both large and small. 

For some unknown reason nothing 
has since been heard of the committee, 
and why it should have languished 
after so hopeful an outlook for accom- 
plishing something distinctly worth 
while, should be a matter of interest at 
this time when the question of expense 
is under so much consideration. In- 
deed, it is one of the anomalies of the 
business that companies should so long 
have permitted a condition where dif- 
ferent forms are used to accomplish the 
same result, necessitating large outlays 
for printing and handling necessary 
supplies of blank forms for agents’ use, 
and creating annoyances to those whose 
business covers in the territory of more 
than one of the associations, that are 
entirely needless, to say nothing of how 
unnecessarily technical it makes the 
business appear to those property- 
holders who happen to insure property 
in two jurisdictions. It is bad enough 
that the various States should have 
aiopted standard policies, differing in 
form and language, and necessitating 
that every fire insurance company en- 
tered in each of the States shall keep 
a supply of 29 different forms of blank 
contracts, but that the companies them- 
selves should assume needlessly the 
burden and expense of such a varied 
assortment of language seems really 
ridiculous. 

By way of illustrating the question 
here follow a few comparisons of the 
nature mentioned: 


Acetylene Gas Machines. 


Two associations have identical rules 
and forms of permit, the other two 
each have different rules as well as 
forms, yet the hazards are precisely the 
same everywhere. The same thing ap- 
plies to the storage of calcium carbide, 


but three associations permit the stor- 
age of 600 pounds and the other of 
only 100 pounds. 

Bituminous Coal Clauses. 

Phraseology required differs as fol- 
lows: 1. “In consideration of the reduc- 
ed rate at which this policy is written, 
it is mutually understood and agreed 
that this company is not liable for loss 
occasioned by the spontaneous com- 
bustion of bituminous coal on the prem- 
ises of the assured.” 2. “It is a condi- 
tion of this insurance and is warranted 
by the assured that this company shall 
not be liable for any loss or damage 
arising from spontaneous combustion 
in bituminous coal on the premises 
covered by this policy.” 3. “It is mutual- 
ly understood and agreed that no claim 
shall be made for loss on bituminous 
coal occasioned by spontaneous com- 
bustion of such coal on assured 
premises.” 

Builders Risks. 

Policies covering same are required 
to have a clause attached reading vari- 
ously as follows: 1. “It is understood 
and agreed that this policy is a build- 
ers’ risk” (sic) “and intended only to 
cover above building while in process 
of erection and completion and not as 
an occupied building.” 2. “It is under- 
stood and agreed that all liability un- 
der this policy shall cease when the 
building herein described shall become 
occupied in whole or in part for the 
purpose for which it is intended, except 
that machinery may be set up and 
tested.” 3. “It is a condition of this | 
policy that all liability thereunder shall | 
cease when the building herein describ- | 
ed shall become occupied in whole or'| 
in part for the purpose for which it is | 
intended, except that machinery may | 
be set up and tested.” 4. “It is war-| 
ranted by the assured that the property 
covered by this policy shall not be oc 
cupied or machinery operated, if install- 
ed, except for testing the same, without 
privilege being endorsed hereon or at- 
tached hereto.” 

Mechanics Permit. 

Forms that are mandatory differ as 
follows: 1. “Privilege is granted to 
make ordinary alterations and repairs, 
it being expressly agreed and made a 
condition of this policy that extraor- 
dinary alterations and repairs shall not 
be made in or upon the premises in- 
sured, or containing the property insur- 
ed, and that any custom of trade or 
business to the contrary notwithstand- 
ing no paint or similar substance shall 
be removed by burning in or about said 
premises without the consent of this 





company endorsed on this policy.” 2.) 


“Permission for mechanics to be em- 
ployed for ordinary alterations or re- 
pairs in the within described premises, 
but this shall not be held to include 





THE 


Continental (Fire) Insurance Company 


OF NEW YORK 


This company stands for conservation of the American 
agency system. 

It opposes introduction of European methods hurtful to 
that system. 

It is in favor of profit sharing commissions. 

In brief, it is aligned with the agent. 


Home Office 
46 CEDAR STREET. NEW YORK 


Western Office 
280 LA SALLE STREET, CHICAGO 


HENRY EVANS, President 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


The Fidelity-Phenix is a powerful company. 
Its power is used in the interests of the 
agents—not against them. 


HELP THE COMPANY THAT HELPS YOU 





Western Office 
205 LA SALLE STREET, CHICAGO 


Home Office 
46 CEDAR STREET, NEW YORK 


HENRY EVANS, President 











the constructing or reconstructing of 
the building or buildings, or the erec- 


FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 





REE 
r FIDELITY 


UNDERWRITERS 
MAXIMS: 
Overhead writing is underhand dealing. 
Profit sharing commissions make positive incomes. 
A great company is a big company whose principles equal 
its assets. 


Western Office 
280 LA SALLE STREET, CHICAGO 


Home Office 
46 CEDAR STREET, NEW YORK 


















INCORPORATED 1855 


AGENTS 





TH E& 


JEFFERSON FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 





IN BUSINESS 


54 YEARS 





SURPLUS TO POLICY-HOLDERS 


3} OVER $450,000 


Agency Department: 425 Walnut Street, Philadelphia, Pa. 


WANTED AT ALL DESIRABLE POINTS 
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tion of an addition or the enlargement 
of the premises.” 

Cement Clause (Shoe Factories). 

Forms that are mandatory differ as 
follows: 1. “By the terms of this pol- 
icy it is void if any cement or com- 
pound containing benzine, naptha or 
any of the lighter products of petrol- 
eum, or materials for making the same, 
are manufactured, used or stored in any 
building on or in which this policy at- 
taches. Permission is hereby given to 
have in the factory not exceeding one 
day’s supply of benzine or naptha (for 
cleaning stock and thinning compounds 
cnly) and any cement or compounds 
containing the same, provided they are 
used cold, and that all such unused ma- 
terials or compounds shall be removed 
at night unless they are kept in approv- 
ed metal receptacles.” 2. “The use of 
gutta percha cement, sole-laying cem- 
ent, oil proof, or any cement contain- 
ing benzine or naptha, which requires 
heating before is strictly forbidden, 
and if used will void the policy. Con- 
sent, however, is given to use rubber 
cement, sole-laving cement, or oil proof, 


use, 


provided same is used cold, and not 
heated in any building constituting a 
risk insured under this policy (except 


that soles to which sole-laying cement 
has been applied, and subsequently 
dried, may be warmed before laying), 
and provided the amount of any cement 
or oil proof allowed by this permit on 
the premises at any one time shall not 
exceed one day’s supply, and the manu- 
facture or storage of either, or the ma- 
terials for making the same is prohibit- 
ed.” The two other associations add 
to the last permit above, making form 
3. “Consent is also given to keep for 


daily use not to exceed one pint of 
benzine at any one time for cleaning 
linings, provided same is kept in ap- 


proved safety can, and no other benzine 
stored on the premises.” 
Exclusions. 

One rule reads: “There shall: be ne 


exclusion of any portion of the property, 





except policies may be writt to cover 
the building and its foundations to the 
floor line of any basement or sub-base 
ment, and any exciusion below that line 
will not be considered an exclusion un- 
der the above rule.” Another reads: 
“May exclude foundations below the 
level of the ground and cost of excava- 
tions.” And another reads: “May ex- 
clude brick, stone or concrete stacks, 
and all foundations below the ground 
level.” 
Gaso! ene in pwetings. 
if. 


Forms of per required for : 
fer as Feta I “Permission given 
to keep on hand not « , 
quart of gasolene, benzine or 

household use.” 2. The same 
with the words . 
thereof for gon ing, heating or lichti 
is prohibite ithor it specis 
indorsed on i policy.” Another per- 





FIRE AND LIFE INSURANCE STOCKS. 





mits the use of one quart, “using suit- 
able phraseology.” 

Pro Rata or Distribution Clause. 

The required wording differs as fol- 
lows: 1. “This policy to attach in each 
building or locality, in proportion as the 
value in each bears to that of all.” 
2. “It is understood and agreed that 
the amount insured by this policy shall 
attach in each of the above-mentioned 
buildings in that proportion of the 
amount hereby insured that the value of 
property covered by this policy contain- 
ed in each of said buildings shall bear 
to the value of such property contained 
in all of above-mentioned buildings.” 
4. “This policy to attach in each build- 
ing or location in the proportion which 
the value in each bears to that in all.” 
4. “It is understood and agreed that the 
amount insured by this policy shall at- 
tuch in each of the places named in the 
proportion that the value of the prop- 
erty covered by this policy, contained 
in each of said places, shal! bear to the 
value of such property contained in all 
of said places.” 

Work and Materials Clause. 

Forms of permit required differ as 
pet ows: 1. “Privilege to do such work 

id use such materials as are usual in 
the business of 
2. Another requires in addition the fol- 
lowing language, “but the use, handling 
or storage of benzine, benzol, gasolene, 
naptha, calcium carbide, fireworks, 
nitro-glycerine, dynamite, ether, collodi- 
um, lacquer (or banana liquid) and rub- 


ber cement is prohibited unless specific | 


permission is indorsed hereon, other- 

wise this policy to be null and void.” 

Two associations permit any competent 

language. 

Rules Regarding Use of Co-insurance 
Clauses. 

One association permits the 80 per 
cent. on specific, and requires the 100 
per cent. on blanket forms, but gives 
no further ,reduction in rate for the 
latter. Another association permits the 
3 per cent. on specific, 
the 100 per cent. on blanket forms, but 
vives 10 per cent, further reduction for 
the latter if attached to specific form, 


| 


and requires | 


| 


or on blanket form if buildings included | 


without cut- 
permits the 


communicate 
association 
specific, and 


adjoin and 
offs. Another 
) per cent. on 
the 100 per cent. 
the 


zives no further reduction in 
the latter, but permits the 90 
per cent. on blanket forms covering 


sprinklered properties. The fourth as- 
ion permits the 80 per 
specific, and requires not less 
{0 per cent. on blanket forms, with no 
further reduction in rate for the latter. 
But if the 90 per cent. is attached tc 

ecific form, there is a further reduc- 
tion in rate of 5 per cent., or, in case 
of fireproof buildings, of 10 per cent. 
[It also permits on some classes of prop- 





than the 


(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New Y rk City) 
DIVIDENDS | Bia | ’ 
COMPANIES CAPITAL | Approx. When price = 
Annl. Div. Payable per ct. 
City of New Y« $500,000 10 Q eee 205 
Common we alth.. 500,000 10 Jad 328 Jans 
Continental . 2,000,000 40 Jad 1025 1075 
Empire City 200,000 8 J&J 125 ; 
Fidelity- Pheii ix , 2,500,000 Vv Vv 280 200 
German Alliance 400,000 15 Jad 275 300 
German-American 1,500,000 30 Ja&J 550 HHO 
Germania ($50) Fire 1,000,000 18 J&Jd 285 205 
Glens Falls ($10 200,000 30 Jad 1525 
Globe & Rutgers. 400,000 40 475 FOO 
Hanover ($50)... 1,000,000 15 J&J 200 210 
Home Fire 3,000,000 30 Jad 640 | 660 
Nassau ($50) 200,000 10 Ja&J 165 175 
Niagara ($50 1,000,000 20 J&aJ 300 305 
North River ($25). 350,000 10 A&O 155 165 
Pacific ($25) 200,000 14 J&J 185 ee 
Peter Cooper ($° 20) ° 150,000 6 Jad 90 105 
Stuyvesant... 400,000 10 Jad 155 160 
United States ($25)... 250,000 Vv 60 70 
Westchester ($10) . . 300,000 40 F&a 455 sees 
Williamsburg City ($50) 250,000 20 Ja&J 380 400 
LIFE 
#tna Life...... 2,000,000 15 Q 650 660 
Connecticut General 300,000 bal J&J 250 dite 
Equitable oe 100,000 7 A 4000 a 
Germania 200,000 12 T&T 210 225 
Hartford Life. 5O0,000 10 Jad 150 ae 
Home Life...... 125,000 12 M&N 275 ahes 
Manhattan Lif 104,000 26 O& F 400 | 425 
Metropolitan 2,000,000 7 M&N 155 175 
Prudential ($50). 2,000,000 10 | Q 450 500 
Travellers Hartford . 2,000,000 20 } SWORD. Fnac 
SS 2 Ore 264,000 7 J % J |} 90!) 106 


Q- apeaeiedie 


V-No Information 





A-Annually 


requires | 


on blanket forms, and | 
rate | 





cent. on | 


erty the use of a clause, by which it is 


agreed that a given amount of insur-| 


ance will be carried, instead of a per- 
centage amount. 

Each association requires that poli- 
cies covering property located within 
its jurisdiction shall use only the 
clauses it has adopted and that chey 
shall be used word for word, and there 
have been cases where property cover- 
ed ‘was in two States, and each associa- 
tion has insisted that its forms should 
be used, treating absurd situation. 

Now in a‘l the cases above referred 
to, and in many others that could he 
cited, there is no apparent reason why 
the phraseology of the forms required, 
or the rules laid down, should not be 
identical, and if such were the fact, and 
all rules and forms where feasible were 
standardized and adopted simultaneous- 
ly by all four associations, it would un- 
doubtedly mean a saving of much need- 
less expense, and eliminate many of the 
vexations now so trying to companies, 
agents, brokers and property-holders, 
while in so doing no essential princi- 
ple of good underwriting would be 
sacrificed. 





Jackson Delays in Rating Case. 





Although the extension of time asked | 
by Attorney General Jackson in which} 
to file his brief in the Kansas rating 
eases has expired, there are no signs 
yet of the attorney general presenting 
the brief. It is now a month since the 
companies agreed to an extension. 





VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MA RYLAND NEW JERSEY 











| 


| 





TORONTO 
CHICAGO 


NEW YORK 
LONDON 


McLEAN STINSON & CO.,Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 








H. G. HARRIS & CO. 
Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City a Vicinity 





Have desirable opening for 
another strong company. 











Louis Schlesinger 
Union Bldg., Newark, N. J. 


FIRE INSURANCE 
—REPRESENTING— 


Glens Falis Albany 
Buffalo German Dixie Fire 
Security Ins, Co. of No. Am. 


(of New Haven) 


—FoR— 
NEWARK and ESSEX CO. 


Baseptingal Bintieg Facilities for New York 
rokers, one our Expense 











Established 1864 


EK. Ss. 


66 BROADWAY ‘ 


Telephone 2817 Rector 


BAILEY 


— DEALER 


Fire Insurance Stocks ‘‘A Specialty’ 


NEW YORK 








Calumet Insurance Company 
CHIC AGO 











AMERICAN UNION FIRE 


INSURANCE COMPANY 
OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
3831-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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WITH JEFFERSON FIRE. 
A. N. Stewart Elected Manager of the 
Philadelphia Company—A Trained 
Underwriter. 





L. S. Bodine, vice-president of the 
Jefferson Fire, of Philadelphia, advises 
The Eastern Underwriter of the elec- 
tion of A. N. Stewart as the manager 
of the Company with “entire charge of 
its underwriting.” 

Mr. Stewart is a trained and capab‘e 
fire insurance man, having had 
and valuable experience in the business. 

For years he was in the Pennsylva- 
nia field for the Phenix of Brooklyn, 
subsequently being called to the head 
office as assistant general agent of the 
Eastern department, later succeeding 
Captain Barley in the general agency. 

When the Phenix became merged 
with the Fidelity early in the present 
year Mr. Stewart continued with the 
enlarged corporation until recently, 
when he resigned. 

As underwriting manager of the Jef- 
ferson he will be given free scope to 
revise its business policy according to 
his best judgment, being held responsi- 
ble only for net results. That Mr. 
Stewart will make good under this ar- 
rangement, no one familiar with his 
abilities doubts for a moment. 


CHARGES TO BE PUBLISHED. 








Minnesota Insurance Commissioner to 
Give Out Figures on Dwelling 
Business Shortly. 

Insurance Commissioner Hartigan, of 
Minnesota, announces that on or about 
the 15th inst. he plans to make public 
the exposure charges demanded upon 
all dwellings in the State outside the 
timber zone. It*is asserted that a 
greater rate reduction will be granted 
by the insurance companies for use of 
the coinsurance clause in the future. 





LEGISLATION FOR ILLINOIS. 
Suggestion That Anti-Discriminating 
and Anti-Rebate Laws Be 
Adopted. 

Reports are current that the Illinois 
Legislature at its forthcoming session 
will pass an anti-discriminatory rate 
and an ant law applying to fire 

insurance. 


i-rebate 





Serious Cotton Losses in Oklahoma. 





Cotton losses in Oklahoma during 
October approximated $300,000. Lack 
of rain had reduced the water supply 
to such a degree that many gins are 
unable to operate, and there is in con- 
sequence a heavy congestion of cotton 
about each gin, a situation that is 
causing underwriters much uneasiness. 





An Emergency Measure at Dallas. 





To more adequately furnish fire pro 
tection to the city, special water mains 
have temporarily been laid in the 
street gutters at Dallas, Texas. 





Would Investigate Fire Rates. 
Commissioner Basford of South Da- 
kota, in his annual report recommends 
that the State Legislature investigate 

the subject of fire insurance rates. 





Trustees of Atlas. 

Two trustees—W. P. Bl'ss and Edwin 
G. Merrill, eminent financiers of New 
York--were recently elected United 
States trustees of the Atlas Assurance 
Company of London. Their associates 
are R. J. Cross and U. S. Senator John 
Kean. 


Death of Commissioner Crouse. 


Death came webtenly to B. F. Crouse, 
the highly efficient insurance commis- 
sioner of Maryland, at his late home at 
Westminster on Tuesday. 


a long| 











LECITIMATE SURPLUS LINES 





ESTABLISHED 1824 


of legal process. 





Extra facilities for Local Agents 


The Yorkshire Insurance Company, Lid. 


OF YORK, ENGLAND 


FRANK & DvuBOIS, U. S. Attorneys, 47 William St., 
Authority to adjust and pay all Losses, and Power of Attorney to accept service 


funds held on deposit in New York banks for protection of American policy holders. 


Home Office Assets, $12,191,000 
New York 








TEXAS LITIGATION. 





Firemens Fund Would Prevent Collec- 
tion of Excessive Assessment for 
State Rating Board. 





The Firemens Fund of San Francisco 
has asked for a mandamus against 
Insurance Commissioner Van Rosen- 
burg, of Texas, to prevent the collec- 
tion of an assessment in excess of two 
hundred and sixty-six dollars as its por- 
tion of the expense maintenance for 
Texas Fire Rating Board. The suit is 
a friendly one brought on behalf of all 
the companies. The Firemens Fund 
contends that the expense of the Board 
should be prorated among all compa- 
nies instead of a few, and asks for a 
mandamus because the law requires 
the Commissioner to revoke the license 
of companies not paying their assess- 
ment within thirty days. 

Suits brought against the Texas Fire 
Rating Board by the Virginia Fire and 
Marine, Teutonic of New Orleans, and 
the Providence-Washington have been 
dismissed. 


KIEFER PRESIDENT. 





Representative of North British & 
Mercantile, Heads Smoke and 
Cinder Club. 





At the annual meeting of the Smoke 
and Cinder Club, of Pittsburg, held at 
the Fort Pitt Hotel on the 7th, the sub- 
joined were unanimously elected of- 
ficers of the Association for the amm| 
year: 

President, Fred W. 


Kiefer, North 


JERSEY AGENTS TO MEET. | 








(Continued from page 1.) 

of New York and Philadelphia, whose | 
practices are usually the very antithesis 
of those followed by the properly. ac- | 
credited local company representatives. 
Accompanying the call is an extract | 
from the constitution of the State or- 
ganization, setting forth some of its} 
cardinal principals as follows: 

To support right principles and op- | 
pose bad practices in fire underwriting. ' 
To advocate favorable legislation and | 
by the companies the adoption of uni-| 
form policy forms. 

To oppose overhead writing. 

To protect and safeguard the inter- 


ests of local agents. | 
To define qualifications for agency} 
applicants. 


To advocate uniform commissions. 

To secure the united influence and | 
support of all agents working together | 
to accomplish reforms and obtain valu- | 
able results. 

Appended to the call is a return 
ecard, the committeemen desiring to 
know in advance approximately how 
large an attendance to provide for. 

Despite the inclemency of the weath- 
er on the 8rd inst., a number of repre- 
sentative agents from the Northern sec- 
tion of the State were present, and en- | 
thusiastical y favored the plan of wor K- | 
ing for an enlarged State Association | 
and its affiliation with the National | 
body. | 

Among others participating in the | 
discussions of the gathering were: 

R. Fitzpatrick, Bernardsville; W. h.| 
Meeker, Elizabeth; C. A. Burkhart, | 
Hoboken; J. H. Ward, Jersey City; J.| 
Q. L. Williamson, Jersey City: A. C.| 
O'Leary, Lakewood; R. O’Gorman.! 
Newark; A. P. Haldane, Paterson; E. | 
H. Lambert, Paterson; F. R. Reynolds, | 
Paterson; J. E. Garrabrant and T. 
Moffat, of Newark. 








| 





British & Mercantile; vice-president, 
John B. Sirich, National Union; sec- 
ond vice-president, Herbert W. Chapin, 
Springfield Fire & Marine; secretary, 
Charles W. Cutting, Insurance Compa- 
ny of North America; treasurer, George 
W. Fuller, Royal Exchange. 

The subject discussed at the gather- 
ing was the contingent profit-sharing 
method of compensating local agents. 





State Agent for Spring Garden. 





Harvey P. Luce, of Lansing, now 
with the Sun, of London, will on Jan- 
uary Ist become Michigan State agent 
for the Spring Garden Fire. 





Because of Excessive Losses. 





Excessive losses has impelled the 
Franklin of Philadelphia to withdraw 
from Beattyville, Ky., and the Northern 
of London to guit Lebanon, Tenn. 





Three-Fourths Loss Clause Void. 

Judge Powell, of the Circuit Court, 
sitting at Jackson, Miss., has decided 
that the three-fourths loss clause in fire 
insurance policies is void in that State. 








THE COMPANY WITH THE PYRAMID | 














J 
1,639,961 20 | 400 88) 84 


| NEW HAMPSHIRE= 
FI mo IN arisen Co. 


3.779. 569.67 1184 610.10 
3. 7. 7° 
WH. i] 
3. TER: 4 
4 dMANCHES “250 tar.00 
[4,316. 636.19 L2s7.05625  \ 
[4.500.404 12 1.322.978 .14 \ 
[ 4.861.149.6: 1408.66). 54 \ 
[_5.196.017.46 | 1.510.064.23 \ 


TOTAL LIABILITIES $2,585,953.23 
POLICY- HOLDERS SURPLUS $2,610,064.23 


















































“The Leading Fire Insurance Company 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries, 


A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital... .. $1,000,000.00 
ee 6,562,329.14 
Net Surplus 2,008,419.02 
Surplus for Policy 

Holders ....... 3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 











For The Proxection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - + + $1,000,000.00 
Cash Assets - - + $4,395,625.89 
Cash Surplus to Policy 

Holders - - + $2,068,04401 
The real strength of an insurance ls tn the com 


servation of ite management, and management of 
THE HANOVER ts an absolute assurance of the security 
of its potiey. 
R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 














Capital Stock 


CHARLES 





Home 
Office Building 





FIREMEN'S INSURANCE CO. 


NEWARK, N. Je 
Statement January 1, 1910 


Reinsurance Reserve... 
All other Liabilities. 


NET SURPLUS. . 
TOTAL ASSETS. ... 


DANIEL H. DUNHAM, President 


A. H. HASSINGER, Secretary 


jisiebeuesdcesnece sce 
eocccccce-cees 1,755,910.95 
See ea 


+s eewneesescesceecs Seeeeuneneee 


....-95,715,087.79 


COLYER, Vice-President 


JOHN KAY, Treasurer 
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the fire 


PREMIUMS FOR HALF YEAR 


IN BALTIMORE COUNTY. 





RECORD 





Home Leads By Large Margin—Hart- 
ford Second, With Liverpool & 


London & Globe Third. more. 





In the first half of the present year 


LOCAL COMPANIES. 
Baltimore Equitable Society .........00:+teeceees 
Distillers’ Mutual 
German 
German-American 
Maryland Mutual 
Mutual 
Patapsco Mutual 


FOREIGN COMPANIES. 
Aachen and Munich, Germany.........---++-+++: 
Atlas, London 
British-American, Toronto 
Caledonian, Scotland 
Commercial Union, England 
Hamburg-Bremen, Germany 
Law Union and Rock, England.........-++++++e+- 
Liverpool & London & Globe, Eng.....---.++++.. 
London Assurance, England 
London and Lancashire, England ......-+-+-+ee8+ 
North British and Mercantile, Eng....-..-.-..+. 
Morthern, Bingen ......cccsccccccccecescccocece 
Norwich Union, England..........csscocscerceees 
PORTING, TRRMONIE vacccceccscccssccesewseesenetas 
PEE, UME 6a h-0wa 00 .0:0'5'0.0:644.0640 t2ES 0-001 
Prussian National, Germany 
Royal, England 
Royal Exchange, England 
Scottish Union & National, Scot........--.----+5. 
State, England 
England 
Svea, Sweden 
Western, Toronto 


BM, TROGIR csc ccscccsvvececccczessececesvereceee 


eee eee seresesesseeseertssressese 


Aetna, Hartford 
pe Ee eee rer saben srtinina aie inww's 
Allemannia, Pa. 
Alliance, Pa. 
American, N. 
American Central, MO. ..icccccccccssccteccsscscase 
S.-i. neers tere rere 
Boston, Mass. 
Buffalo Commercial, N. Y. 
EN SE eer ee ee reer ee eee 
Calumet, Ill. 
a a eee re Serre 
Cette, VE. Thy ccccscccdsccvsedccesesees 
Citizens, Mo. 
Citizens, W. Va. 
City Of NOW YOrE .cccciccccvscoveseses 
Commonwealth, N. Y. 
Connecticut, Conn. 
Continental, N. Y. 
County, Pa 
Delaware, Pa. 
Detroit, Mich. 
Dixie, N. C. 
Duchess, N. Y. 
English-A merican 
Equitable, R. I 

Farmers, Pa. 
Fidelity Underwriters 
Fidelity-Phenix, N. Y. 
OCINEION, DU. wcsictrcdessswaresisescnsenes 


eee ee ee 


pg cu, 


Firemen’s Fund, Cal. 
Franklin, Pa. 
Georgia Home, Ga. 
German, Pittsburgh, Pa. 
CeO, WE, Oba nendcctwssepenseoek-cee 
German Alliance, N. Y 
Ne i, er Pee 
German-American, Pa. 
Es Es ibn Gr ah bh aeeeensls ebaaeabneede 
NS. ao ike Kin ries apes ne we Nakw eM aa ae x aveeeiee 
ON ee ee ree rer Pre ee 
Globe Underwriters, N. Y. 
ee EL, DE. Be vcerevenrcseweeseseses dans 
I lg WR - 16. 6cba sa Wb hale 0 bk een eee Ny 
Eo ita t wen venls VeabN ee ken Siaeeuewss 
Hartford, Conn. 
Hawkeye, Iowa 
Ee oe oa koe eee akoewdadee ans ioawieke 
Humboldt, Pa. pane dadita kaon 
De Ss GE TOUTE BOOP, FU. whcecdcececivccsus 
ee ae ek 8, eee rae 
Jefferson, Pa. 
Lumber, N. Y. 
Lumbermen’s, Pa. 
Mechanics and Traders, N. O. ......ccececccceces 
Michigan, Mich. ........cceccsece ee jbrtaewewess 


insurance 


1,879.14 





$83,321.18 


$7,957.61 
15,613.47 
3,231.68 
6,504.32 
15,439.02 
6,905.94 
1,445.93 
36,147.58 
8,406.21 
14,161.90 
21,090.87 
24,034.03 
9,584.47 
6,229.03 
13,399.11 
4,268.40 
33,960.90 
9,124.33 
11,866.71 
675.91 
20,096.43 
3,063.55 
8,721.22 


$281,928.62 
$21,893.03 
1 6,853.81 
3,770.56 
4,630.71 
15,095.56 
8,849.25 
2,433.50 
7,968.03 
2,476.88 
5,483.36 
3,228.36 


6,310.83 
10,520.26 
20,389.39 

3,661.35 
,259.48 

2,553.61 

3,480.22 

1,888.61 

4,947.76 

3,929.66 

1,414.09 

9,566.02 
17,875.76 
14,243.64 
19,345.25 
19,098.42 

5,765.09 

4,051.36 

3,691.63 

3,498.10 
15,779.98 
15,861.51 

1,974.78 
21,240.92 

2,056.11 

8,775.95 

6,518.17 

3,824.92 

4,050.54 
14,496.83 
37,621.87 

401.75 
57,961.85 

2,661.06 
10,311.55 

2,543.25 

2,551.40 

236.25 

3,623.03 

4,212.53 

2,942.33 


rs 


companies repre- | 
sented in Baltimore City secured in| 
premiums $1,142,856, which figures were) 
increased to $1,299,516 with the returns | 
from the territory beyond the five mile| 
limit, which reports through the Ass0- | 
ciation of Fire Underwriters of Balti- 
The individual company records, 
both for the smaller and larger fields 
are as here given: 


$108,842.82 





Larger 
Territory 


$80,693.50 
28,149.32 


$9,328.55 
19,352.96 





3,398.55 


New York New Jersey Pennsylvania 





GENERAL AGENCY OF 


EDWARD E. HALL 


45 Cedar St., New York 





New England 


Cc. B. G. GAILLARD, Sup’t of Agencies 





Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 


Fire Insurance Companies. 


Excellent reinsurance facilities. 
All losses adjusted and paid by us. 


No overhead writing. 
Five special agents. 





7,902.37 





17,413.78 





8,093.44 
1,494.02 
40,599.75 
9,229.85 
17,476.92 
23,545.18 


FIRE 


INSURANCE 





GERMAN AMERICAN INS. CO. OF N. yY. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET 


BROOKLYN 











23,611.03 
2,696.73 
11,041.68 
$321,460.62 
$27,547.49 
18,572.81 
4,526.18 
5,933.82 
16,299.27 
10,349.76 
2,578.16 








Western Reserve Insurance Co. “!¢veland, Ohio 


MARS E. WAGAR, President 


Statement of January 1, 1910 


ROBERT E. GOOCH, Sec’y and Treas. 





JNO. A. KELLY & CO., General Agents 


00 
14 
84 WILLIAM STREET, NEW YORK CITY 











9,265.83 





2,589.10 
5,597.38 
2,843.62 
8,130.96 


21,262.53 
15,183.15 
20,561.07 
19,894.19 
6,885.87 
4,762.79 
4,156.84 
4,225.84 
17,912.40 
19,230.83 
2,681.15 


3,071.39 


3,972.67 
4,673.79 
3,297.76 








eT Cre TTT Cree eT Tee ee 1,809.11 2,359.95 
Milwaukee Mechanics, WiS. ......ccccccccccseces 8,298.85 10,263.58 
National, COMM. 0.00. .sccccccccccccccccccsvcccves 28,633.35 30,968.43 
National, Pa. .......ceccccccscccccccccccccsesees 1,329.56 1,342.16 
SO CR tivd ses adadienenbnbmden seowehe 11,830.15 14,243.79 
New BrumeWiek, WN. J. cccccicscescccvevissvevesses 1,397.54 2,012.67 
ew TO, TA. The. occ ccncsceseteceveccexss 10,087.03 12,894.91 
N. Y. Underwriters’ Agency, N. Y. .............-. 10,402.93 14,815.74 
NT or re Tere 16,771.32 21,642.41 
POE Os. Niaitei sw icacns nes sneeeee et deseneseus 1,475.97 1,754.49 
North British and Mercantile, N. Y............... 3,970.86 4,548.00 
SN ER Rs Es Gada dwarnadeeeoeede Co eM ee eees 9,359.74 13,686.07 
CN Ser ee ere re ee ee 2,884.98 3,072.19 
Northwestern National, Wis. ...........csseeeees ae 
RO a cacdnlindevacmenirasadeNewwliies.s 1,527.36 1,762.93 
ME RING, oo dindsii05dbesiu acs etaph qa iesh nade 6,313.39 7,804.20 
Nc ctwievsactasesaetaasaekee sea’ 11,995.90 13,351.92 
DS, BIDE awe odc veawsccassascoccwbens 3,183.42 3,412.03 
PE TE, Tike kc cncacvisececsccecsennss 3,636.37 4,256.12 
Philadelphia Underwriters ..........cceeeeeeeeees 7,767.21 8,601.98 
I RIGS acicee aw sces ced eeddedesve¢ecseens 18,287.05 19,623.32 
Pittsburg Underwriters, Pa. .....cccccccccsccscess 7,810.32 8,698.84 
Providence-Washington, R. I. ........00--2seeeee 9,566.97 10,925.89 
SL ee TT TTC Tee eC ee rere 10,362.19 11,849.57 
SE, ee ener er Mer ery errr 3,788.08 4,620.61 
SE Ey di ccdudsdadwweneweawea ten d.edwes 4,461.85 4,954.06 
Rochester German, N.Y. ......cccccccccccvccccees 7,865.46 9,594.03 
EE er ers ae ee eee eee 6,266.36 6,625.97 
eR Sac acca oad ae eda baawdebdeeawee eae 4,414.12 5,359.90 
I, INI 5's. bo wd cays hs G0 eRaew een epee | oS Sa ee 
DD C- vicvcangeekneesebbekewe sie cdoee 16,971.49 20,516.42 
DR I, RS ch bovnvdus cet daneawsdcadneataed 6,167.16 7,659.46 
Spring Garden Underwriters, Pa. ................ 732.72 942.21 
NS INNES. 5.054 ces oo eeunwieseeadnentdbee sees 2,207.89 2,694.08 
I CUS wis dk kd sek tn cee ceesebewedas een 3,554.06 4,482.18 
Ds dsdudoniieatheseepia wads hantowsuWs 5,807.58 6,666.71 
I, ee CURD ino ovcs cedeisssteevisserids 2,639.30 3,211.10 
PN, ORs) Bifwink.c soa kseneka cae Mekasw oon 15,051.25 15,220.49 
ic kdenn dv denied tutetneoheeohenaeeae 1,985°96 2,293.50 
Wren GG. Th. Te ics sisccsesvesassdanscct 6,044.49 6,226.82 

$777,606.95 $869,213.49 

SUMMARY. 

A SN. 6 cats bn Oda deiweceneses cacaver $83,321.18 $108,842.82 
POPE COMO cscsscvecsccvveccvccescsccces 281,928.62 321,460.62 
Other State Companies ........... ne eae 777,606.95 869,213.49 
OS et 4 Sin a | $1,142,866.75 $1,299,516.93 
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LEAVES FIDELITY-PHENIX. 





Henry E. Hess, Resigns as Vice-Presi- 
dent of the Company—Future 
Plans Not Announced. 





Henry E. Hess is no longer identi- 
fied with the Fidelity-Phenix Fire In- 
surance Company of this city, having 
resigned as its vice-president on the 
2nd instant. 

It cannot be said that the action 
came as a surprise to the fraternity, 
rumors of his intended leaving having 
been circulated at various times dur- 
ing the past three months. So far as 
can be learned Mr. Hess has no plans 
for the immediate future, but he will 
unquestionably continue in the fire in- 
surance business in some capacity. 

Mr. Hess attained wide fame when 
he was chosen manager of the then 
newly formed New York Fire Insur- 
ance Exchange in June, 1899. His ad- 
ministration of its affairs until his re- 
tirement in December of last year, 
stamped him an executive officer of the 
first rank, and the organization pros- 
pered greatly under his guidance. When 
control of the Phenix-Fire of Brooklyn 
passed into the hands of Henry Evans, 
head of the Continental combination, 
he sent for Mr. Hess and offered him 
the vice-presidency of the Company, a 
post retained when the institution be- 
came merged with the Fidelity. 


SELECTS HIS ASSOCIATES. 





Members of Executive Committee of 
National Agents Association Named 
by Chairman Metzger. 





After a careful survey of the field, 
W. E. Metzger, chairman of the execu- 
tive committee of the National Asso- 
ciation of Local Fire Insurance Agents, 
announces the following named to 
serve as his associates upon the com- 
mittee during the new year: A. C. E 
Stinson, Greenfield, Mass.; A. S. Lang- 
ley, Madisonville, Ky.; Knowles Hyer, 
Pensacola, Fla.; Fred Guenther, De- 
troit, Mich.; C. J. Kehoe, Jr., St. Louis, 
Mo.; Louis Raugh, Cincinnati, O.; H. 
W. Binder, Council Bluff, Ia.; Ruther- 
ford Lipscomb, Atlanta, Ga. 





UNDER AMONSON’S MANAGEMENT. 





President of Peoples National to Rep- 
resent Canadian Company in the 
United States. 





Early in the new year the Pacific 
Coast Fire of Vancouver, British Colum- 
bia, plans to enter this country, mak- 
ing its deposit in New York State. The 
Company will be managed in the 
United States by Louis S. Amonson, 
president of the Peoples National Fire. 
of Philadelphia. 


Salving a Shoe Stock. 








Concerning an article appearing in 
a recent issue of The Eastern Under- 
writer, William F. Tilton, manager of 
the New York department of the Un- 
derwriters Salvage Company, under 
date of November 2, writes as follows: 

“In your issue of October 27 you have 
an article in regard to the handling of 
the salvage stock of Edmonston & Co., 
Washington, D. C., in which article are 
some statements which are not quite 
correct, and I thought, perhaps, you 
will feel like correcting the same. 
Evidently whoever gave you the infor- 


mation was not quite as well posted as 
he ought to be. 

“The stock was not a wholesale shoe 
stock, but a retail shoe stock. 

“The stock turned over to us August 
3 was shipped and received by us about 
10 days later. 

“The account was made up and ready 
to be audited on October 15, which is 
not 3 months. 

“The word, ‘fire’ was not stamped on 
any of the shoes whatever, but the 
small letter ‘f’ was stamped on the in- 
side of each pair of shoes by the joint 
permission of the Committee on the 
loss and our representative, who be- 
lieved that the Assured had the right 
to do the same to protect themselves, 
and they also believed that that small 
letter on the inside of the shoe would 
not hurt the sale of the same in any 
way whatever. 

“The commission charged was under- 
stood and agreed upon when the stock 
was turned over to us. | 

“Sound value of stock received by us 
$40,400, 25 per cent. of same almost 
worthless.” 


TRANSFERRED TO EASTERN PENN 








R. G. Leypoldt to Travel From Phila- 
delphia for the Fidelity-Phenix 
Fire. 





Within a short time it is understood 
the Eastern Pennsylvania field of the 
Fidelity-Phenix Fire, will be supervised 
by R. G. Leypoldt, who for the past 
eight months has represented the Com- | 
pany as its Western Pennsylvania 
special agent. 

Mr. Leypoldt is an underwriter of 
great versatility and experience, and is 
equally at home in an office or on the 
road. 





LICENSED IN NEW YORK. 





Nationale Fire of Paris Gains Admis- 
sion to Empire State—Starkweather | 
& Shepley Its Managers. | 





Authority to operate in New York 
State was recently granted the Na- 
tionale Fire, of Paris, France, which 
entered this country 2 short time ago. 
Starkweather & Shepley, Inc., of Provi- 
dence, are United States managers for 
the Company, which plans to write a 
general business here. The Brooklyn 
agency of the Nationale has been given 
to Van Voorhis & Gaubert. | 





Gets New Jersey License. 





The Swiss National Insurance Com- 
pany, Limited, of Basel, Switzerland, 
has been admitted to the State of New 
Jersey to write fire re-insurance busi- 
ness. 

The Company has on deposit with 
the Treasurer of the State of Connec- 
ticut $200,000 for the protection of all | 
its policyholders in the United States 

Its U. S. managers are Snow —4 
Company, at 62-64 William street, New | 
York City. 








At a meeting of the directors of the 
County Almshouse at York, Pa., the! 
question of supplying better fire protec- | 
tion for the institution was discussed. | 
It is proposed to tay larger water 
mains, and erect several additional fire | 


hydrants. 








WHILDEN & HANCOCK 


105 WILLIAM STREET, 


NEW YORK 


General Agents in New York and New Jersey for the 


PACIFIC COAST CASUALTY COMPANY, SAN FRANCISCO, CAL. 


Capital, $400,000 


Net Surplus, $276,754 


Admitted Assets, $972,387 


Writes: Liability, Fidelity, Surety, Court, Contract, Burglary 
and Plate Glass Insurance 











Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Franciseo, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 


UNDERWRITERS’ REPORT 


160 Sansome Street 


SAN FRANCISCO, CAL 








THE NORTH RIVER 


INSURANCE CO. 
OF NEW YORK 


95-97-99 William Street, N. Y. City 





INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1909 
$2,189,920.00 


CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO BUILDING 


ASSETS 

12-31-07 
Empire City Fire Ins. Co., Inc. 1850..... $566,779 
Nassau Fire Ins. Co., Inc, 1882.... - 748 





Peter Cooper Fire Ins. Co. , Inc. 185 ° 
National Lumber Ins. Co., Inc, 1905..... 3 
(Writing Woodworkera ‘and Lumber only) 
United States Fire Ins. Co., Inc, 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. 1%6........ 533,362 
(Where not locally represented) 

FOR WEW YORE CITY 

AACHEN & MUNICH FIRE fre. co. 


ALLEMANIA FIRE I co. 
JEFFERSON We INS. CO, 











WARREN M. KIMBALL & CO. 


100 WILLIAM ST., N. Y. CITY, N.Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 


IMMEDIATE BINDERS—Guarantee Underwriters. 


PROMPT SERVICE ._ & 


London Lloyds 
LIBERAL COMMISSION 








T. A. DUFFEY 
INSURANCE 


84 WILLIAM STREET 


NEW YORK 





= = 





Lines BOUND and WRITTEN 
Canada, Mexico and Cuba 


United States, 


in Excellent Companies throughout 














SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 


United States Branch, 100 William Street, New York 


MORRIS L, DUNCAN, U. 8. Manager 


ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in dolog so 











THE BIG MILLION DOLLAR COMPANY 





THE FIRST OF ITS KIND 


INDIANAPOLIS, INDIANA 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


Correspondence from Live Agencies solicited 
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SEEKING INFORMATION 


REQUEST OF STATE LEGISLATORS. 








Companies Asked to Prepare Vast 
Amount of Classified Data—May 
Decline Because of Expense. 





For the enlightenment of the New 
York Legislative Committee, fire insur- 
ance companies represented in the Em- 
pire State have been asked by E. A. 
Merritt, chairman of the Committee, 
to supply as promptly as may be, a 
vast amount of data, illustrating their 
respective experience upon certain 
classes of risks. 

To tabulate the information in con- 
formity with the request of the com- 
mittee, would entail heavy labor and 
expense, and executive officials are de- 
bating whether they care to undertake 


the task or not. The letter of Chair- 
man Merritt reads: 
I desire to be able to present to the 


Legislative Investigating Committee 
some figures showing the actual ex- 
perience of fire insurance companies on 
certain classes of risks, and, also, fig- 
ures with regard to the amount at risk 
in certain congested districts. I re- 
quest you to send to this committee at 
your earliest convenience the data 
called for below with regard to your 
company. 

I may say that it not probable 
that this information will be used as of 
individual named companies; it is the 
present intention to use it simply as 
combined experience, but no positive 
assurance of this can be given. 

1. Information for the whole of the 
United States, or such part thereof in 
which the company operates (in case 
the company operates under more than 
one department, the experience of each 
department separately is requested) as 
follows: 

a. Am’t at risk..F er 


is 


each of the yrs. 


b. Premiums 1907 
c. Losses ' 1908 
d. Loss ratio..... 1909 


e. Burning ratio, 
on each of the following classes: 
Class 
1. Dwellings (not 
dwellings). 
2. Schools. 
3. Churches. 


including farm 


4. Public buildings. 
5. Farm dwellings and property. 
6. Wholesale mereantile, buildings. 
Wholesale mercantile, contents. 
mercantile, buildings. 


Retail mercantile, contents. 
buildings. 
contents. 


7 
8. Retail 
9g 
( 


10. Warehouses, 
11. Whiskey warehovses, 
12 


Packing house warehouses, con- 
tents. 
13. General storage warehouses, con- 
tents. 
14. Furniture warehouses, contents. 
15. Tobacco warehouses, contents. 
16. Fibre warehouses, contents. 
17. Cotton warehouses, contents. 
18. Woodworking establishments. 
19. Metal working establishments. 


20. Textile factories. 
21. Soap factories. 


22. Miscellaneous manufacturing es- 
tablishments (not included in 
Classes 18, 19, 20, 21). 

23. Electric light and power plants. 

24. Grain elevators. 

25. Grain elevators, contents. 

» 


6. Other special hazards (no manu- 
facturing). 
27. Ice houses. 
Sprinklered risks. 
29. The business as a whole. 
Note.—Classes 6 to £6 should be sep- 
arated into sprinklered and non-sprink- 
lered. 
2. A—Amount at 
B—Premiums received thereon, 
Both gross and net, 


risk. 


as of the date of the receipt of this 
communication, in the following dis- 
tricts: 

1. The district in New York city 


bounded by Chambers street, 


the Bowery, Fourth street and 
West Broadway. 
2. The Metropolitan District of New 
York city. 
3. The district 
bounded by 


in Philadelphia 

Delaware River, 
Race street, Thirteenth street 
and Walnut street. 

4. The district in Chicago ibounded 
by Michigan avenue, the Chi- 
cago River and Harrison street. 

In case any part of the above infor- 

mation cannot be given, please state 
reasons therefor. 

In any case where ihere is serious 

question as to what is to be included | 
under the different classes in 1, please | 


make clear what basis you have used. 


Cc. B. WHEELOCK RE- ELECTED. 





Popular Underwriter Continued as 
President of the Boston 
Board. 





At the annual meeting of the Boston 
Board held on the Sth inst., the former 
officers of the association were prac- 
tically all re-elected for the new year, | 
the official roster now being: 

Charles B. Wheelock, president; Har- 
ry H. Whitney, vice-president: F, Ellott 
Cabot, secretary; <A. Jarratt Lewis, | 
treasurer; A. M. Bullard, Walter B.| 
Henderson, F. H. Stevens, A. N. Bruer- | 
ton and E. F. Woods, executive com-! 
mittee. | 





Given Metropolitan Agency. 





When the American Union Fire, of 
Philadelphia, enters New York State 
for business, it will be represented in 
the Metropolitan District by Whilden & 











Hancock, a decidedly progressive and 
clean-cut firm. 

Capital to be Increased. 

The Northwestern Fire and Marine} 


Insurance Company of Minneapolis, | 
which reduced its capital from three te | 
two hundred thousand dollars, in 1908, | 
will restore the item to the original | 
amount by paying in an additional one | 
hundred thousand dolars. 








Suit Against Allegheny County Board. ; 
Suit to enjoin the Allegheny County | 


Board of Fire Underwriters from en- 
forcing its rules and practices. has | 
been instituted by Edwin C. Toie, an| 


insurance agent of Pittsburgh. 





New Jersey Agency Appointments. 





Agricultural—Charles F. Koster, | 
Weehawken. Alliance.—W. Bradford 
Stryker, Henry G. Breneman, Trenton. 
Caledonian.—Charles C. Groves, Cran- 
bury; Harris and Morris, Newton. 
Equitable F. & M.—Simpson & Snyder, 


Newton. Fidelity-Phenix.—Taylor and 
Le Coney, Moorestown; Harris and 
Morris, Newton; James H. Wiley, 


Dumont. Firemen’s Fund.—fField & Co., | 
New Brunswick; William F. Habedank, 
New Brunswick. Girard F. & M—|} 
George H. Harris, William Morris, New- | 
ton; George L. Atkins, Asbury Park. 
Granite State.—Henry F. Trimpi, New- 
ark. WHartford.—Asbury Fountain, Od 
Bridge. Home.—Charles G. Olah, Frank- 
lin Furnace; A. J. Hansman, Camden; 
S. V. Frost, L. C. Reeves, Bridgeton; 
G. A. Sine, Burlington. National.—J. | 
H. Concanum, Woodbridge. Northern 
Assurance.—Edward W. Wise, Red 
Bank. Norwich Union.—D. P. Doremus, 
Closter; Pierce & Son, Perth Amboy. 
Phoenix Assurance.—Harris and Morris, 
Newton: Robert O’Gorman, Samuel A. 
Halsey, Frederic A. Ryerson, Oscar H. 
Wheeler, Jr., Newark. Queen.—Charles 
C. Groves, Cranbury. Rhode Island.— 
Robert O’Gorman & Co., Newark. St.| 
Paul F. & M.—Harris and Morris, New- | 
ton. Scottish Union & National.—Car- 
nenter and Ketchum. Upper Montclair: 
A. F. Bull, Wood Ridge: Simpson and 
Snvder, Newton: Hugh Tioyvd, Ten 
Eycke. Swiss National.—W. Meredith 
Dickinson, ‘Trenton. Westchester.— 
Harris and Morris, Newton. 





October's Fire Loss $37,188,300. 





According to the returns of the! 
“Journal of Commerce and Commercial | 
Bulletin,” the fire losses of the United 
States and Canada during the month of | 
October, totaled $37,183,300. 





New Secretary of Western Fire. 





Elmer B. Stephenson has been elected | 
secretary of the Western Fire of Lin-| 











coln, succeeding Lee L. Hamlin who | 
resigned recently. 

2216 Johr 
Suburban a. Telephones { 9917 John 


FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 
Franklin Fire Ins. Co. of Philadelphia } 
County Fire Ins. Co. of Philadelphia 
National Union Fire Ins, Cu. of Pittsburg 
Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 


General Agents for 
Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 





This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 
New Jersey. 


Prompt Service Individual Attention 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. Good 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 











LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 











TWO HUNDRED AND FIRST YEAR 
SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Devartment: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Urrepresented Points 











| Head Office : 


BRITISH AMERICA 
— ASSURANCE CO. 


INCORPORATED 1833 
Torunto, Canada 


UNITED STATES BRANCH 


January 1, 1910 
$1,556,740. 4 


654,302.33 

HON. GEO. A. COX, President 

W. R. BROC K & JOHN HOSKIN, K. C., 
Vice-Presidents 

W. B. MEIKLE, Gen. Mer. 


LL. D. 








0. 0. LAUCKNER INSURANCE AGENCY 


57- a A St. 355 Palisade Ave. SI River St. 
Y. City Jersey City Hoboken 


FIRE INSURANCE 


New Segue, writing agents for twelve of the 
ing companies, including 

Aachen & Munich 

St. Paul F. & M. 

Teutonia 

Central National 


Westchester 
Niagara 
Springfield F. & M. 
Firemans (of N. J.) 


New Jersey Lines Bound in New York Office 


L. KRETSCHMANN 
Mgr. N. J. Dept. 


LeROY P. GREGORY 
General Mer. 








ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS. 








TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 

SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO, OF NEW JERSA} 


ST. PAUL FIRE AND WARINKE INS. CO, 
OF MINN. 











8O WILLIAM ST., NEW YORK CITY 











PERCY B. DUTTON 


FIRE UNDERWRITER 
ROCHESTE R iets Sieunaee 
HUMBOLDT of PENNA. 
TEUTONIA of PENNA. 








COOPER "of OHIO 




















WOOD BROTHERS & COMSTOCK 


GENERAL 


AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 


GEORGIA HOME INSURANGE 


CO., of Georgia. 


HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Onle 





100 WILLIAM STREET - - - - 


New York 








November 10, 1910. 
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NEW SCHEDULE FOR TEXAS. 





State Rating Board Soon to Retire 
Plans Revised—General Basis 
Schedule. 





Although the State Fire Rating Board 
of Texas will go out cf office on De- 
cember 10, it has undertaken a revision 
of the department schedule. The chief 
purpose of the revision is to remove 
the inconsistencies in connection with 
the operation of the new State rating 
law, but it is expected that when prom- 
ulgated it will be practically a new 
general basis schedule. 

The present schedule is recognized 
as more or less of a conglomeration of 
several schedules and the chief thing 
desired is uniformity. The Board is 
being urged to adopt the analytic sys- 
tem as best fitting the conditions in 
Texas which is also the system used 
throughout the West. 

The work undertaken cannot possibly 
be completed before the present Board 
goes out of office and the members have 
all declined to consider reappointment. 





WOULD LICENSE BROKERS. 


Assemblyman Hoey Wants State and 
New Fire Insurance Exchange 
Review Applications. 


Assemblyman J. J. Hoey would have 
the fire insurance brokers of the me- 
tropolies levied by the State instead of 
by the New York Fire Insurance Ex- 
change. Mr. Hoey’s reasons for his idea 
were thus set forth in an interview with 
the “Journal of Commerce and Com- 
mercial Bulletin.” 

“At a meeting of the Brokers Asso- 
ciation which I was invited to attend 
recently I was requested by the gentle- 
men present to suggest some means of 
improving the conditions that exist in 
our business, and I gave it as my 
opinion that one step in the right di- 
rection would be to take the licensing 
of the brokers out of the hands of the 
New York Fire Insurance Exchange (a 
private organization), and by proper 
legislation give the Superintendent of 
Insurance the authority to issue licenses 
in accordance with certain rules and 
regulations. 

“In the first place no license should 
be issued until the applicant has pro- 
cured from a reputable bonding com- 
pany a bond sufficient to guarantee the 
payment of all premiums which he may 
collect from the assured, such bond to 
be paid for by the applicant, and with 
the receipted bill for the premium at- 
tached to be presented and filed with 
the Insurance Department. The bond 
is also to be accompanied by an ap- 
plication containing the signatures of 
three or four insurance companies, who 
will certify to the applicant’s good char- 
acter. Furthermore, it should be made 
compulsory for the broker to print on 
his stationery (billheads, letterheads, 
etc.) in conspicuous type the number of 
his State license and the name and ad- 
dress of the company that issued his 
bond. The license fee which is exacted 
by the New York Fire Insurance Ex- 
change from a broker at the present 
time should be levied by the State and 
a portion of it used to defray the ex- 
pense of a bureau of the Insurance De- 
partment that would be created to 
supervise the issuance of licenses. 

“IT believe the adoption of this plan 
would result in eliminating the un- 
desirable element in our ranks and also 
a number of so-called brokers whose 
names appear on the list of licensed 
brokers in the New York Fire Insurance 
Exchange. and who are nothing more 
or less than clerks, lawyers, lawyers’ 
elerks and even executives in the em- 
ploy of insurance companies, etc. If 
this was done the list of 8,000 licensed 
brokers would probably shrink to about 
1.600 and the assured interests would 
be safeguarded by the reputable broker 
who has spent years of study in master- 
ing his business and is therefore, as 
much entitled to the confidence of his 
clients as the professional] man. 

“The fire insurance companies for 
some time past have been advocating a 


reduction in ‘brokers’ commissions, and 
while I am not in favor of any reduc- 
tion, as I believe the rates of commis- 
sion allowed at present are only fair 
and reasonable, yet if the above plan is 
adopted I think the increased business 
that would be placed with the legiti- 
mate brokers would compensate them 
for any reduction in commissions.” 





In Wisconsin. 


Admission into Wisconsin has newly 
been secured by the General Fire As- 
surance Company, of Paris, France, of 
which Fred S. James & Company, 123 
William street, New York, are the 
United States managers. 





The Massachusetts Fire & Marine, of 
Boston, has appointed George H. Rus- 
sell & Company, its representatives at 
Milwaukee. 





THE FIRE INSURANCE COMPANY 
OF THE WEST. 





The fates have dealt not kindly with 
the fortunes of far too many Western 
fire insurance companies. The excep- 
tional successes among the class shine 
like beacon lights to point the way of 


righteousness and to illumine the 
wreckage behind. Nothing is so unmis- 
takably revealed in the collapse of 


some of the Western companies as the 
signs whereby may be clearly traced 
the causes that contributed to their de- 
struction. And by the same token, in 
tribute-to the successes among Western 
companies, these are the very things 
which avoided, brought them out of the 
wilderness. 

Two vital defects have existed in 
each and every one of the Western fire 
insurance companies that ceased busi- 
ness: 1. Incompetence or dishonesty 
or both. 2. Excessive volume of pre- 
miums. In general, the new company 
starts with purely local caste, managed 
by a man whose underwriting talent is 
of proved local competence only. Soon 
comes the drain on resources through 
reserve exactions on term business and 


with it the requirement of seeking 
larger fields of revenue. This step 


usually marks the first blunder in such 
companies, and is made more costly by 
the absence of vision or experience be- 
yond mere local capacity. Experience 
reveals how few men in such compan- 


ies have been big enough to produce 
bigness with safety. 
Dishonesty in management is less 


conspicuous, be it said with thankful- 
ness, yet it has occasionally reared its 
ugly head to shed dishoror on the busi- 
ress. To juggle with reserve calcula- 
tions and to deceive the State insurance 
departments have both been fashion- 
able and inevitably go hand in hand. 
Lacking an unlawful influence over its 
own State Department no fraudulently 
conducted insurance company could 
long continue in general business, for 
the lynx-eyed, watchful supervising de- 


partment chiefs of votiher States are 
now more than ever determined to 


closely watch each company in States 
where weakness or worse is suspected 
in the insurance departments of those 
States. 

To measure 
and reliability 
ance company 


properly the character 
of a Western fire insur- 
is not a difficult propo- 
sition. There must first be undeniable 
ability in its management, ability of 
the general kind that has been tested 
and proved dependable. The merely 
local satellite who hopes to broaden a 
company’s operations to embrace East- 


ern fields cannot do so without danger | 


to himself and to his company unless 
he possesses exceptional ability or un- 
usually trustworthy advisers. The re- 
sponsible officers of a young fire insur- 


ance company must be men of broad | 


experience if they are to inspire confi- 
dence in fields remote 
Such a company should be operated 
with but a gradual increase year by 
year of its writings, say twenty to 
twenty-five per cent., and its total pre- 
miums ought never to go beyond the 


from home. } 
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CASUALTY AND 


SURETY HAPPENINGS 





PROBLEMS BEFORE BUREAU 


COMMISSIONER BARRY IN CHARGE. 





Casualty and Surety Companies Central- 
ize Interests and Plan Work of 
Education. 


The work to be undertaken by the 
publicity bureau which has just been 
organized by the casualty and surety 
companies has not yet assumed definite 
shape but the issues that confront the 
companies are most of them country 
wide and are known to all men in the 
business. 

More than half a century ago the 
fire insurance companies were com- 
pelled to seek in united action a remedy 
for adverse conditions both inside and 
outside of the business. Unscrupulous 
companies were active in those days as 
they have been since, casting odium on 
the business wherever they operated; 
also the state legislatures were just be- 
ginning to realize that the insurance 
business presented a fine source of 
revenue. Taxes were the bane of the 
fire companies then and time has seen 
this oppression thrive and expand. 

In many respects the difficulties that 





total of its cash capital and net sur- 
plus. Better still, such a company, to 
complete the requisite to confidence. 
must be domiciled in a State known of 
all men to possess an honest local in- 
surance department, one that practices 
not the Kansas fashion of examinations 
of home companies—merely to 
tain if the money and_= securities 
claimed are on hand—but the kind of 
department that strictly and fearlessly 
checks and verifies each and every item 


ascer- 


of full reserve and demands of the 
home company the most rigid comnli- 
ance with every feature of law. 

It is no small gratification to reflect 


that the Colorado companies doing an 
inter-state business are buttressed in 


all essentials with the attributes that 
immediately create and sustain confi- 
dence in their manazement.—“Insur- 


ance Report.” 





With Suburban Agency. 


Following his resignation, as Eastern 
Massachusetts and Connecticut special 
agent of the Fidelity-Phenix Fire, 
Joseph E. Barley, has become associ 
ated with the New York suburban 
agency firm of F. R. Cruikshank & Co., 
and will pay especial attention to the 
out-of-town brokerage interests of the 
office. 





Head of Marine Department. 





As head of its recently opened 
marine department in this country the 
Commercial Union Association Compa 
ny’s management, has selected D. R 
T ecraw, long head of the marine branch 
97 the Boit agency at Boston. 





A reduction of 15 per cent. on bricl 
buildings within the fire limits of Sar 
Francisco has been made th 
new salt water system. 


based on 





Desk Room Opportunity 


The New York city office cf one of the 
largest and oldest Casualty Companies has 
exceptional desk room facilities to offer. 
without charge toa few insurance brokers 
of integrity and responsibility. The office 
in question is located in the centre of the 
insurance district, and the opportunity 
offered to those engaged in building up a 
Casualty Insurance business is most de- 
sirable inevery way. Address 

The Eastern Underwriter, 105 William St. 
New York Citr 











confronted the fire insurance companies 
fifty years ago are facing the casualty 
and surety companies now, but they are 
difficulties that have grown to immense 
proportions with the growth of the busi- 
ness. Furthermore, in the early ex- 
perience of casualty insurance the states 
applied to the business many of the 
laws that were framed and intended for 
the fire insurance business, until at the 
present time the miscellaneous lines of 
insurance have not only their own pe- 
culiar burdens of state supervision and 
taxation, but there is much of the old 
fire insurance oppression that they have 
still to contend with. 

Conditions during the past few years 
have pointed to the necessity of co- 
operation among the companies. Some 
of the most serious problems confront- 
ing the companies were to be in a way 
removed by the organization of the in- 
surance commissioners into the National 
Convention of Insurance Commission- 
ers, chief of which was the prospect of 
uniform requirements. But no sooner 
would a commissioner come to under- 
stand the insurance busi- 
nes than he would give place to a new 

and the work of educating 
would have to be done all over again. 


something of 


appointee 


It is the necessity of having some 
center of information, both for the com- 
panies themselves and the public that 
has brought about the formation of the 


work is in- 
“Bureau of Publi- 


its 


bureau. The 
dicated in the 


scope of 


name: 


city, Legislation and Departmental Re- 
lations.” Its formation has been a 
matter of consideration with the com- 
panies for a long time, but only untu 
recently was it found possible to secure 


the co-operation of all the miscellaneous 


insurance companies as has been done. 
jack of the bureau are the organiza- 
tions of the Board of Casualty and 
Surety Underwriters, International As- 
sociation of Accident Underwriters, 
Detroit Conference and the few com- 
panies that are not members of any of 
bodies 

The success of the bureau it was con- 
ceded would depend upon the man selec- 

| to operate it. It needed a man of 
large calibre, National reputation if 
possible ind .also one peculiarly fitted 


for this kind of publicity and education- 
al work. It is a distinct compliment to 
Insurance Commissioner James V. Barry 
of Michigan that his name instantly sug- 

itself the companies as that 


gested self to 
of the best equipped man for the place 


' 


anywhere o1 » insurance horizon. Mr. 
Jarry was offered and accepted the office 
of manager of the bureau. In a general 
way will follow the lines of activity 


laid out by the Association of Life In- 
surance Presidents of which Robert 
Lynn Cox is general counsel and man- 
ager 

The selection of Mr. Barry is an ideal 
one from every aspect As a former 


newspaper mal 
work will be 


publicity features 
sure to be effective 
lerstanding Tt 


of the 


ind handled with wi 


was after a number of years in journal- 
ism that Mr. Barry was appointed in 
surance commissioner in 1901, an office 

has held continuously since 


which he 
that ¢ 





The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT. 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Buiiding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 
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SOME BURGLARY STATISTICS. 





Company’s Association Makes Public 
Experience of Its Members On 
Residence Business. 





The plans of the Burglary Insurance 
Underwriters’ Association for the es- 
tablishment of a bureau for the compi- 
lation of statistics of claims and losses 
and the furnishing to members a card 
index system covering the same are 
making very good progress, says the 
“Journal of Commerce & Commercial 
Bulletin.” The bureau is now well un- 
der way and while the data thus far 
furnished only includes the experience 
of a few companies, it gives some very 
interesting hints as to the ratio of 
losses on different classes of risks and 
promises to be of great value when the 
fuller figures are completed. 

The report of the secretary of the 
association shows that at the last meet- 
ing the bureau reported that it had dis- 
tributed five thousand burglary “Claim 
Paid” cards among the companies, re- 
ceiving from six of the sixteen compa- 
nies in the association the reports of 
750 claims paid during the first nine 
months of this year. These reports 
showed a loss in residence burglary, 
theft and larceny aggregating $90,000. 
Of this $54,000, or 60 per cent. was paid 
for jewelry, $8,500, or 9 per cent. was 
paid for silverware, $2,700, or 3 per 
cent. was paid for money taken, and 
$25,000, or 28 per cent. was paid for 
miscellaneous articles. The losses were 
shown to have occurred mainly in occu- 
pied premises, as $75,000 of the total 
occurred under such conditions, while 
only $15,000 was taken from unoccu- 
pied dwellings. The distribution of the 
articles taken according to occupancy 
is given as follows: 


Occupied Unoccupied 

residences. residences. 

Jewelry $48,000 $5,500 
Silverware .... 6,500 2,000 
Miscellaneous . 17,000 7,600 
The percentage of losses in private 
dwellings was 67 per cent., in apart- 


ments with hall and elevator service 
14 per cent., and in flats 19 per cent. 
The losses attributed to burglarious at- 
tack was 55 per cent. of the total; at- 
tributed to sneak theft 16 per cent., at- 
tributed to servants 16 per cent., and 
attributed to causes unknown 13 per 
cent. While the bureau has only just 
started on its work it can be easily 
seen that its statistics when including 
the data from all members will be of 
very material value to burglary under- 
writers, especially when the classifica- 
tion has been extended to other lines 
and analyzed according to sections of 
the city. 





Help Agent Company Assured. 





Able auditing in casualty and surety 
insurance is a recent development, an 
improvement made imperative by the 
bookkeeping chaos that went on until 
the last ten years. To-day at frequent, 
regular intervals, all worthy companies 
put an expert, reliable accountant at 
the service of each agent, to accurately 
determine and exactly adjust the finan- 
cial relations of agent, assured, and 
company. This is desirable. It gives 
the agent a thorough system of ac- 
counts, relieves him of worry, and al- 
lows him more time for the more profit- 


able work of soliciting. It also aids 
assured to a true and helpful under- 
standing of premiums. It puts the 
business upon a basis both satisfying 


and scientific—‘‘Budget” of the Mary- 
land Casualty Company. 





Travelers’ Contests. 





At the recent convention of agents of 
the Travelers, Manager W. H. Kolb, of 
the St.. Louis Branch, acting on behalf 
of the agents in his territory, issued 
a challenge to the branch offices of the 
company at Boston, Philadelphia, Chi- 


cago and San Francisco to a contest 
for new accident and health business 
during the last quarter of 1910. 
Manager A. C. Wells, of the Indian- 
apolis Branch Office, iseued a similar! 


challenge to the following Branch 
Offices: Toronto, Milwaukee, Pittsburg, 
State of Illinois (Chicago excepted), 
Cleveland, Hartford, Reading and Los 
Angeles. 

The company has offered suitable 
souvenirs to the winners in these con- 
tests. 

The standing of the various offices 
in the contest, in New Written Busi- 
ness, on November 1 was as follows: 
F*rst contest.—Chicago, San Francisco, 
Boston, St. Louis, Philadelphia. Sec- 
ond contest.—Toronto, Illinois (outside 
of Chicago), Milwavkee, Cleveland, 
Pittsburg, Indianapolis, Hartford, Los 
Angeles, Reading. 





PREVENTION OF ACCIDENTS. 





Engineer to Report to New York Legis- 
lature Upon European Methods of 
Safeguarding Workingmen. 





Charles Gilmour, consulting engineer 
of the Employers’ Liability Commission 
appointed by the New York Legisla- 
ture, returned on Sunday, from a three 
months’ trip abroad, spent in investi- 
guting industrial safeguards there. 

His trip took him through Great 
Britain, France, Holland, Belgium, 
Switzerland, Germany and Sweden, 
where in factories, shipyards, steel 
mills and on railways he studied the 
devices used to safeguard the life and 
limb of the employe. His report on 
the methods of accident prevention 
will be the basis of legislation at Al- 
bany. 





Changes in the Agency Force of the 
Travelers. 





The Travelers Insurance Company 
announces several transfers and assign- 
ments in its liability department as 
follows: Carter Monsarrat, special 
agent at Milwaukee, Wis., has been 
transferred to Albany, N. Y., in the 
same capacity. Spencer E. Barringer, 
cashier at the Springfield, Mass., agen- 
cy, has been appointed special agent in 
the same territory. Frederick H. Win- 
ters, a special agent recently engaged 
by the company, has been assigned to 
the Manchester, N. H., district. Wal- 
ter F. Hobbs, special agent, also lately 
employed, has been assigned to the 
Syracuse, N. Y., district. 





New Jersey Agency Appointments. 





American Bonding.—Frank N. Utter, 
Newark. Continental Casualty.—D. 
Fishman, Yiizabeth. Empire State 


Surety.—Charles H. Davies, Rutherford; 
Peter J. McBride, Orange; Pfister and 
Donigan, Atkins and Watson, Trenton. 
National Casualty.—Morris James Wil- 
liams, Asbury Park; Le Roy Bailey, 
iutherford; William Stranovic, Pas- 
saic; Henry W. Jordan, Newark. Na- 
tional Surety.—William L. Taylor, 
Montclair. North American Accident.— 
L. L. Dunkle, Trenton. Pennsylvania 
Casualty.—Francis J. Britton, Samuel 
Weiss, Newark. 


BEWARE THE FAKER. - 





Imitation Casualty Policies Being 
Hawked About the Country—Their 
Purpose Grossly Misrepresented. 





Upon the authority of the “New York 
Commercial,” manufacturers and pro- 
prietors of small plants throughout the 
State are being canvassed by agents of 
so-called casualty insurance companies 
offering contracts which provide for 
legal defense of the purchaser in case 
he is sued under the employer’s liabili- 
ty or workmen’s compensation act. 
These contracts in their form and 
wording closely resemble the ordinary 
liability policy and it is reported that 
some of the agents are giving small 
employers to understand that they are 
getting contracts at cut rates which 
will indemnify them against loss in 
case a judgment is received. 

In view of the sharp advance in the 
premium rates of the casualty compan- 
ies on account of the elimination of the 
contributory and fellow servant de- 
fenses in the employer’s liability law, 
and the added premium necessary on 
account of the compulsory workmen’s 
compensation act, it is reported that a 
number of the so-called legal defense 
concerns are doing a land office busi- 
ness among those who are not conver- 
sant with the intricacies of the insur- 
ance business. 

A number of these companies are 
now organized in this State, under the 
corporation law. They are in no sense 
insurance companies, but a number of 
them use the word “casualty” in their 
titles. The contracts are called poli- 
cies. A typical contract is one issued 
to a corporation running a mattress 
factory. It is endorsed “steam policy” 
and the insuring clause reads as fol- 
lows: 

“In consideration of the statements 
contained in the schedule and endorse- 
ments attached hereto and made part 
hereof, which statements the policy- 
holder makes on the acceptance of the 
agreements of this policy and warrants 
to be true, and of $7.50 advance pay- 
ment this policy is issued to......... 
(hereinafter called the policyholder) in 
accordance with the conditions and 
provisions hereinafter set forth, for the 
term of one year from the...... day of 
Seeeueen Teics TO UN kes cs MP WE. 
.... 19... at noon, standard time, on 
account of claims imposed by law upon 
the policyholder for damages for bod- 
ily injuries, fatal or non-fatal, includ- 
ing death resulting therefrom, acei- 
dentally suffered by any person or per- 
sons while this policy is in force and 
the use thereof, and for purposes de- 
scribed in the statements of the sched- 
ule and while in charge of the policy- 
holder or his employes, or any person 
herein specifically designated, which 
said stated and described claims, etc.” 

After which elaborate tangle of Eng- 
lish the “policy” sets forth that it will 
—in further involved phrases—“con- 
duct ail cases and defend all suits 
brought against the policyholders in a 
negligence case arising out of the op- 
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LIBERAL CONTRACTS TO AGENTS 
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eration of one horse, two wagons and 
one driver.” On page 2 are several 


thousand words of conditions. 


After the fashion of a genuine liabili- 
ty teams policy the instrument has an 
elaborate “schedule” and a loading and 
unloading endorsement and there is 
further a special rider insuring the ac- 
tivity of the company in case the poli- 
cyholder has a claim against somebody 
else for property damage. 

“There is a field for legal defense 
companies,” said a casualty underwriter 
yesterday, “but it would be well for em- 
ployers, who might easily be bank- 
rupted through a claim not covered by 
insurance, to scrutinize carefully any 
so-called ‘policy’ which they have 
bought cheap, under the impression 
that they have contracted for liability 
insurance.” 





Deaths Due to Motor Cars. 





The Census Bureau, in a compilation 
of statistics as to deaths in this coun- 
try from external causes other than 
suicide, during the year 1909, presents 
figures which are interesting to motor 
men. While the total deaths from ex- 
ternal causes other than suicide for 
that year was 47,135, the deaths from 
“automobile accidents and injuries” 
were only 632. Against these figures 
may be set the deaths due to railroad 
accidents and injuries, 6,659; to drown- 
ing, 4,558; to burns and scalds, 3,592; 
to injuries by horses and wagons, 2,152; 
to injuries from street cars 1,723; to 
injuries in mines and quarries, $1,998; 
to inhalation of poisonous gases, in- 
cluding smoke, 1,838; to other acci- 
dental poisoning, 1,779; to accidental 
gunshot wounds, 944; and to heat and 
sunstroke, 816.—‘‘Exponent of Ohio 
State Life.” 





In California. 





Following the retirement of Joy 
Lichtenstein, some weeks ago, the 
American Bonding Company of Balti- 
more, changed its representation at 
San Francisco, from a general agency 
to a branch office. Vice-President and 
Agency Superintendent Unverzagt, is 
now in California and will see the 
Company’s plans with regard to that 
territory well under way before he re- 
turns. 





Absconding Teller Caught? 

In the arrest at Acapulco, Mexico, 
several days ago of a _ suspect, the 
police feel they have Wilson B. Evans, 
the absconding teller of the Farmers & 
Merchants National Bank of Los Ange- 
les, wanted for the embezzlement of a 
portion of its funds. Evans is bonded 
for $10,000. 








LIVE ASSETS FOR 
LIVE AGENTS 


RIGHT NOW WRITE NOW 


Live, not LIFE, Insurance is the 
only necessity of life that has not 
increased in cost. 

It is a great asset fora Live Agent 
to represent the LARGEST health 
and accident insurance company in 
the world, especially at this time 
with compulsory workmen’s insurance 
imminent and employers’ liability 
insurance becoming costlier every day. 

Up-to-the-second policies. Most 
liberal contracts to agents. 


Continental Casualty Company 
H. G. B. ALEXANDER, President 
1208 Michigan Avenue, Chicago 


‘‘Often Copied: 
Never Equaled.”’ 
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SPECIAL TALKS WITH LOCAL AGENTS 





Persistency counts! It 

Persistency tells! It wins! Nowhere 

Wins. is this better evidenced 

than in the agency force. 

An agency force of fighters must be 

backed up by a fighting company. A 

fighting company for fighting agents! 

A wide-awake company for wide-awake 
agents! 

Usually our worst enemy can be 
found somewhere in ourselves. It may 
lie in temper, taste, habit, fear, pride, 
or in a dozen other attributes. 

The causes that militate against the 
fighting spirit and the spirit of persist- 
ency are, I apprehend, either laziness 
or fear of failure. Now, laziness has 
become very unfashionable and so in- 
significant a factor that we may discard 
it and conclude that practically the on- 
ly element that works against the fight- 
ing spirit is fear of failure. In other 
words, we fear to fail. Why? Is it 
that we fear the gibes of our successful 
competitors? Is it that our pride suf- 
fers from defeat? Is our proud spirit 
better pleased that we do not try, in 
order that we do not make the ac- 
quaintance of defeat? 

Think it over! Isn’t our inaction on- 
ly too often the result of a foolish fear 
of defeat? Fight! Fight!! Fight!!! And 


take our defeats—and our victories. 
Fight! And, if we lose, get up and 
fight again. Fight! And, if we win, 


get down to earth ready to fight again. 

Shall we avoid fighting for business? 
Then we shall deserve reproach as one 
who is faint-hearted—fearful for his sil- 
ly pride. Shall we go into the fight 
half-heartedly? Then we shall court 
failure and do injustice to ourselves. 
Shall we go into the fight savagely, and, 
in blind rage, furious to win? Then 
we shall surely miss the mark and in 
all likelihood break our own neck. 


Shall we go into every fight, deter- 
minedly, forcefully and with every 


faculty alert? Then we shall win many 
times—not every time, but many times. 

There is no sting in defeat, if we fight 
intelligently and hard. 

There is elation in success, if we fight 
intelligently and hard. 

Remember that the world likes and 
admires a good fighter—even when 
defeat is his portion. Decent people 
do not ridicule a loser. Decent people 
never ridicule. Shall we ridicule our- 
selves then? 

Gibes and jeers are for children. 
They are cause for laughter among 
adults. They are jokes. We must 
learn to take a joke. Jokes lift the 
curtain of somberness from the dreari- 
est day. 

The real merit in doing is trying. 
Success is merely an incident. It’s the 
natural result of trying—fighting. 

Let this be our trinity—Hope, Cour- 
age, Effort! The result will be failure, 
or—Success. 

And nothing really matters—if we 
try. —F. B. W.,in Bankers Surety Com- 
pany’s “Bondman.” 

s = 3 


The Man in the Am- 

Prospects bulance Didn’t Expect to 

Everywhere. be Hurt, But He Was! 

Almost every man’s an 

He doesn’t expect to be hurt 

to-day, nor have to call a doctor to- 

night. Hence, he doesn’t bolt into the 

nearest office or agency of a health and 

accident company and demand a policy 
instantly. 


optimist. 


In this country 100,000 physicians are 
busy all the time. 

One man in every six suffers some 
physical setback every twelve months. 
Professor Fisher, in his standard mono- 
graph, declares that in the United 
States there are constantly 3,000,000 
who are ill—Bulletin of the Commis- 
sion of One Hundred on National 
Health. 

Ten out of every one hundred deaths 
in the United States are due to acci- 


dent.—United States Census Report of 
1907. 

“More people are kept from work by 
accident than are idle through lack of 
employment.” 

One person meets with accidental 
death in this country every nine min- 
utes. Ten years ago the average was 
one every twelve minutes. 

In New York City alone the surface 
railroads (which have to render sworn 
reports to the Public Service Commis- 
sion) show more than 50,000 known ac- 
cidents every year. 

In Indiana 42 were killed and 42 in- 
jured in trolley wrecks in one day last 
September. 

Each year and each quarter of each 
year has seen the totals of casualties 
mount higher and higher. The Inter- 
state Commerce Commission figures the 
number killed and injured at 868,003 
‘the killed totaled 94,390)—“‘more men 
were killed on our railroads than were 
slain on the Federal side during the 
entire five years’ Civil War.” In 1909, 
in the United States, there was killed 
one railroad employe out of every 420 
employed. In 1907, one out of every 19 
employed was injured. 

Dr. Frank I. Ringer, in his paper pub- 
lished in the September Quarterly of 
“The Review of Medicine and Surgery,” 
issued by the Nebraska State Medical 
Society, said: “Modern conditions re- 
quire modern methods. A few years 
ago accident insurance was looked upon 
as a luxury, while to-day it is a ne- 
cessity.” 

The number of accidents reported to 
the number of fires is 113 to 1. Yet 
scarcely anybody goes without fire in- 
surance. A man can die once—just 
once. He is certain to be sick or hurt 
many, many times. 

Despite this fewer people avail them- 
selves of health and accident insurance 
than any otner customary form of pro- 
tection. 

A man can replace his property dam-| 
aged or destroyed by fire. But what} 
happens when his income-producing 
hours are unprotected? Appendicitis 
lays him low; his good right arm is cut 
off: fever consumes his vitality during | 
long hours of illness; a sprained ankle | 
keeps him from business. His outgo is | 
increased thereby. The doctor, nurse, | 
druggist, undertaker deplete his sav-| 
ings. Is his income increased? Cer-| 
tainly not. Is it even maintained? Cer- 
tainly not—unless he is a retired mil- | 
lionaire, or he has had the prudence, | 
foresight, common sense to have obtain- 
ed income insurance. | 

More than 500,000 industrial accidents | 
are recorded every year in this “en-| 
lightened” land of ours. There are! 
445,600 minutes in a year. Every time 
the clock ticks off a minute during the 
whole 24 hours, somebody somewhere 
has been hurt, in a mill, factory or 
shop, to say nothing of those hurt while 
traveling, or at home, or while at play. 

Still more than 1,000,000 in this coun- | 
try are ready to testify to the worth 
of accident insurance. They have all! 
been paid claims. The leading health 
and accident insurance company in the 
world—the only one operating in every 
State in the United States—the only 
one paying a claim every three minutes 
and twelve seconds (your wg LOY 
has paid out ten million dollars ($10 
000,000). Think what a_ vast sum 
that is! | 

“Every Time the Clock Ticks, 
Every Working Hour, 
IT PAYS 

A Dime to Somebody, 

Who Is 
SICK or HIRT.” 
More than $1,000,000 a Year. 
Continental Agents’ Record. 











Somewhere, | 





C. J. Stovel, of San Francisco, general 
agent of the Sovereign Fire of Toron- 
to, on the Pacific Coast, has resigned 
but continues with the company as 
Special agent in the same field. 








H. E. ROWLANDS & CO. 
2050 Amsterdam Avenue New York City 
RESIDENT AGENTS 


Fidelity & Deposit Company of Baltimore 


CASUALTY DEPARTMENT 


EXCEPTIONAL FACILITIES FOR HANDLING BROKERS ACCOUNTS 














TO AGENTS AND BROKERS: 


Are you familiar enough with the 
new Liability Laws to advise and 


protect your clients’ interests? 
We will gladly send any informa- 


tion on request. 


The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 


The 


af New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
200-292 Broadway, New York. 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE, 














‘The ** EMPIRE” 
| STANDS FOR 
Aggressiveness 
Prompt payment of losses 
AND 
Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital, $500,000 | 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-Pres. 5. WM. BURTON, Sec ALONZO G. BROOKS, Asa’t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


PLATE GLASS 
PERSON a ACCIDENT 
D HEALTH 


> 














Head Office F. J. Walters 
CHICAGO Resident Manager 
ninihnbatigitan 45-49 Cedar St. 
F. W. LAWSON New York 


Gen’l Manager a 
——— Elmer A. Lord & Co. 
145 Milk St., Besten 


Resident Mgrs., ——-__——_ 
———_———-New Engsand 


Liability, Accident, 
Health, Credit, Burglary 
and Steam boiler 





Established 1869. 
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T. J. FALVEY, President 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding ~ Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD MoCALL, Resident Vice-President 
Newark, N. J. Office, 707-708 Firemen’s Building 
JOHN GIBLON, General Agent 


Surety Bonds « Burglary Insurance 


JOHN T. BUBNETT, Secretary 








A GIANT »™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
W. H. GREGORY, President LOUISVILLE, KY, 











A MESSAGE FROM THE 


Minnesota Mutual Life Insurance Company 
E. W. RANDALL, President 
ORGANIZED 1880 
sT. venue MINN. 
journ als w at all com oe in ‘want agents.” 
t weoniti nh you can il is n topento you. As suming 
is a aon, = a then whethe © this 
wh, to pay you more f r ct in wi ork it wants done 
way « a En »wib g that y su contemplate Taran 
t. a will give us the » hig ign, we > will be plez sd to 
iber w ante d in Michigan, Tilin vis 
C. P, TVILLIAMS. Agency Manager, St. Paul, 


VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—Forn— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


‘‘Rebater and Assured Liable to Fine and Imprisonment ’’ 
Price $10.00 per 1,000; $1.50 per 100; 90c. per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $4.00 per 1,000; $2.50 per 5(10; $1.00 per 100 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $1.50 per 100; 90c. per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


“A SERIES OF APOLOGIES by the ROYAL ARCANUM” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“COUNTER CONSIDERATIONS ” 


Insurance for Property and Life 
Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 








The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 


we are agents. 
Samples of any or all of the above sent upon receipt of 25ce. 


postage. 
Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 














EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


CHICAGO’S FINANCIAL GIANT 





Security Life Insurance Company of America 


w. oO. Pere President, Rookery Bldg., Chicago 


Capital and Surplus Over + OL 000,000 


For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 

















Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





Assets - - 
Reserve ‘ - 

Capital - - $300,000 00 
SURPLUS - - $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 


WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent propesition to offer men of ability in these states. 
Leads furnished te our representatives from Home Office, aiding 
materially in securing business. 
DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 
our terms to agents. 
READING MUTUAL LIFE INS. CO. 


COLONIAL TRUST BLDG. READING, PA. 














THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORK CITY. 
Assets ..... oe ..$9,607,864.46 
Capital and Surplus. 3,378,053.64 
Losses paid to June 30, 1910 ’33,065,866.09 

This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers, Public, Teams, Workmen’s 
Collective, Elevator and General Liability; Personal Accident, Health Physicane’ 
Liability. 
OFFICERS 
GEORGE F,. SEWARD, President 
ROBERT J, HILLAS, Vice Presidentand Sec. HENBY CROSSLEY, Asst. Secretary 
FRANK E. LAW 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 
FREDERICK. R JONES, 4th Asst. Secretary 














